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COMPANIES NEW CAREER 


ARMSTRONG LAWS MAY HELP. 


Competition of “Big-Racers” Removed 
—New Insurance Necessary 
to Replace Waste. 


Life insurance, in the United States, 
says the “National Messenger,” in its 
latest issue, has started on its new 
career. 
ially all the American companies 
which have any record, will be operat. 


ing under self-imposed conditions, or | 


under the real conditions of the laws 
which are the result of the Armstrong 
investigation, and subsequent legisla- 
tion, in the year 1906. 

It is now useless to enter into any 


discussion as to the wisdom of the | 
recent restrictions forced upon com- | 


pany managements with good intent, 
and, we believe, not to be lacking in 
good results. The obligation is laid 
on companies to confine their busi 
ness within limits which can be ob- 
tained on given expenditure. 
restriction governing, as it does, the 


large companies, may enable the small- | 
new | 
business at costs much less than has | 


er to obtain a living amount of 


The National, with substant- | 


This | 


| 


been the experience during the last | 


few years of the business. 

A given amount of new 

is necessary to keep life 
in a growing and thrifty 
Each year brings its waste in 
Way of lapses and terminations, the 
several causes being, (1) deaths, 
matured endowments, (3) surrenders, 
(4) lapses on ac’ovat ef expediency, 
poverty, carelessness and the 
eid-fasbioned, evr present shiftless- 
Ness, 
Death Claims:—Teath c!-ims, aii 
the maturity of endowments repre 
sent the full work and the complete 
acquittal of Life Insurance. 
money paid to the proper beneficiary 
of an insured person who dies is the 
glory of all life insurance theory and 
practice. 

Endowments:—The settlement of a 
matured endowment is the 
insurance, the realization of 
and the justification of the plan. 
cancellations from these two sources 
are proper and regular and in 
mony with all expectations. 

Surrenders:—Of surrenders 
same can almost be said as of 
tured endowments, under 
principles foreshadowed in this com 
pany’s earliest history and afterwards 
made a rule of its conduct, a surrend 
er is but a matured endowment short- 
ened from 
cumstances which affect the premium 
payer. These circumstances may be 
those of need or of apparent better 
opportunity or the policy-holder may 
have been frightened, as sometimes 
happens, by the solicitation of com- 
petitors, or dazzled beyond control by 
the temptation of even a small, and, 


insurance 
insurance 


ma- 


for, the 


probably, the only, amount of money | 


within call and subject to demand 


draft. Those who have started to put | 


a goodly sum into a savings bank 
and have withdrawn their balance al- 
most as soon as deposited, and those 
who have yielded to family demands 
for fancied needs and have discon- 
tinued insurance and withdrawn cash 
values, can understand what we mean. 
A careless and heedless attitude to- 
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har- | 


its original terms by cir- | 


condition. 
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plain, | 
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crown of | 
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CASH CAPITAL. $3,000,000. 

Assets, January ist, 1907 
Liabilities (including capital) 
ee es ee ee eee 

SURPLUS AS REGARDS POLICY HOLDERS, $10,408,355. 
Insures against loss of real and personal property, rental 

income, use and occupancy, earned profits and 

commissions by 
Fire, Lightning, Wind-storm and 
Inland Transvortation Risks 


UNION ASSURANCE 





Entered United States 
1866 


North British 


and Mercantile 


Established 1809 Inv urance Co. 





Casualty Company of America 
FINANCIAL STATEMENT DECEMBER 31, 190¢ 
Reserves and Surplus to Policyholders 





$1,738,466.62 | 


} 





LIABILITIES 
Reiasurasce Reserve, as required by New 
York Insurance Department, 49.1 
Loews Reserve as required by New York State 
~ 278.6 


7.09 Reserve for Taxes, Comaniaions aad all other 


1 Char 
9.97 Capital and Rai 


41,408 
810,636.94 
$1,879.874.97 879.8 


| 
)F AMERICA, and 


We have audited the books and accounts of the CASUALTY COMPANY 


certify that the above statement is cofrect Very truly yours. 
The Audit Company of New York 


New York, Janwary 16, 1907 Signed E. T. PERINE, General Manager 





RECORD FOR 1906 
$233,676.04 Increase im Reserves - 


° = $132,966.95 
194,090.31 Increase tn NET SURPLUS - 


Increase In Gross Assets ~- 
100,709.00 


Increase in Net Premiums - . 


Casualty Company of Umeric 


ROBERT B. ARMSTRONG, President . 
Home Office, 92.50°Witulae br New York 
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BOUGHT BY COMMERCIAL UNION 


First Named Company to Remain 
Business—United States Branch 
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MIDWINTER CONFERENCE. 


Subjects to be Discussed by Company 
Officers and Representatives 
of National Association, 


Through the courtesy of the New 
York Board of Fire Underwriters the 
National Association of Local Fire In- 
surance Agents’ has been given the 





use of the assembly rooms of the 
Board for its mid-winter conference 
to be held in New York city, February 


» conference opens at 10 o'clock 





in the morning and will be continued 
all day, and if necessary, there will 
be another session the succeeding 
lay. The conference will be attend- 
ed by the officers and committee men 
of the National Association from all 
over the country, and also by a num- 
ber of presidents of State associa- 
tions. It is expected that there will 
be a large representation of agents 
in attendance. 

The previous day the committee on 
legislation of the National Associa- 
tion, of which George D. Markham is 
cha‘'rman, will meet with a similar 
committee of the National Board, of 
which George P. Sheldon is chairman, 
This meeting will be held in the morn- 
ing at the rooms of the National 
Board. In the afternoon there will 
be a meeting of the Joint Conference 
Committee which is comprised of six 
company Officers and five loca] agents 
appointed by the National Associa- 
tion. The subjects to be considered 
in the Joint Conference are the mat- 
ter of formulating uniform accounts 
current and other forms for the use 
of local agents, and also to discuss the 
advisability of eliminating the words 
“and vicinity’ from agency appoint- 
ments in order to more definitely de- 
fine the territory in which an agent 
may write. Other questions may be 
brought before the Joint Conference 
Committee if it is deemed advisable 
to do so. 

The questions of immediate concern 
in the conference regarding legisla- 
tion will be State deposit laws and 
rating commission laws. When the 
Conference determines what attitude 
shall be taken in regard to these 
measures, the general question of the 
best policy to pursue in regard to 
State legislation as a whole will be 
considered, and arrangement reached 
whereby the companies and_ the 
agents can more effectively co-operate 
in these matters. 

STRIKINGLY CONFIRMED. 
Bad Fire at Trenton Emphasizes Con- 
ditions Pointed Out by Engineers 
of National Board. 





Undeniable evidence of the truth 
of certain criticisms made by the en- 
gineers of the National Board of Fire 
Protection in their recent report upon 
the conflagration hazard at Trenton, 
N. J.,.was supplied in the burning 
of the extensive works of the Imperial 
Porcelain Company in that city on the 
3rd inst. 

Among other things the engineers 
stated that the city’s water supply, 
pumped directly into the mains with- 
out passing through a settling bed, 
had in the course of time left heavy 
deposits of mud in the pipes. When 
forced out under the heavy pressure 
in use at a fire, the mud in the mains 
would be sure to enter and seriously 
interfere with the machinery of the 
steam engines. This condition, pointed 
out by the underwriting engineers, 
occurred on the 3rd inst., when the 
mud from the mains so clogged the 
engines as to reduce their effective- 
mess fully fifty per cent. That such 
a result would occur, has been known 
to the fire commissioners and the 
chief of the Trenton fire department, 


it is said, for years, but they have . 





been powerless to remedy the matter. 

When the National Board report 
was made public the press of Tren- 
ton and the business men generally 
sought to discredit it. A change in 
sentiment, however, has come about 
since the burning of the Imperial 
Porcelain Works, and a knowledge of 
the exact conditions there developed. 
Fire Alarm Service Needs Attention. 

From the difficulty experienced in 
turning in the alarm for the potteries 
fire, there is no doubt but what the 
fire alarm service of the city as well 
as its water supply is sadly in need 
of modernization. It is asserted that 
the watchman at the Imperial works, 
immediately upon discovering fire in 
the premises, pulled the auxiliary box 
alarms. After waiting ten minutes he 
failed to secure proper response, and 
then unable to find a key for the 
street alarm box, had to smash it 
open with a hatchet before being able 
to pull the lever. 

Loss Will Be Total. 

The plant of the Imperial Porcelain 
Works was considered one of the best 
properities of its kind in Trenton, The 
fire which resulted in its total de- 
struction was supposed to have been 
caused by defective electric wires. 
Insurance to the extent of $58,000 was 
carried upon the property, the line 
being placed by A. L. Worthington & 
Sons, local agents of Trenton. 

W. J. Greer, of the General Adjust- 
ment Bureau; C. S. Baxter, of the 
Insurance Company of North Amer- 
ica; W. M. Crozer, of the Standard 
of New Jersey, and Frederick Acker- 
man, of the National Union, compose 
the committee charged with settling 
the loss. 

The list of companies with the 
amounts had by each upon the de- 
stroyed property is as here given: 
Royal, $10,000; National Union, $2,- 
500; Insurance Co, of North America, 
$2,500; Agricultural, $2,500; Philadel- 
phia Underwriters, $2,000; Svea, $1,- 
000; London & Lancashire, $2,500; 
Springfield Fire & Marine, $6,000; 
Commercial Union, N. Y., $2,000; 
Alliance of Pa., $1,250; Albany, $1, 
250; Home, $5,000; Sun of London, 
$2,500; Phenix of Brooklyn, $2,500; 
Providence, Washington, $1,000; At- 
las, $1,500; American of N. J., $2,000; 
Spring Garden, $2,500; Camden, $1,- 
000; Standard of N. J., $1,500; North- 
ern of London, $2,500. 


Gets Promising Field. 


To the Collins Inter-State Agency 
Company, of Olean, N. Y., has been 
given the general agency of the Dela- 
ware Insurance Company of Dover, 
for the counties of Potter, McKean 
and Tioga, Pa., and Catteraugus, Alle- 
gheny and Steuben, N. Y. The ap- 
pointment was made by Harold §S. 
Vedder, special agent for the Vedder 
Underwriter Company, United States 
general agent for the Deleware. 





American of Newark in Vifginia. 


Authority to operate in Virginia was 
given the American of Newark several 
days ago. H. R. Bush, manager of the 
company’s southern department left 
for the Old Dominion State on Tues- 
day to arrange suitable representation 
for the American at Richmond, and al- 
so to appoint a special agent for Vir- 
ginia and possibly the Carolinas. 





Agreement Not Well Maintained. 


Although Rockland County, N. Y., 
agents have a rate agreement, its 
provisions, according to common re- 
port, are not strictly adhered to on 
the part of members. The business 
of the community is freely raided by 
Metropolitan brokers, which fact is 
no doubt largely responsible for the 
latitude the agents allow themselves 
in the rate question. 


PURSUE HONORABLE COURSE. 





Promoters of American Fire & Marine 
of Minneapolis Return Money 
to Subscribers, 





Charles W. Higley and Fred A. Hub- 
bard who were to have been presi- 
dent and secretary respectively of the 
American Fire & Marine of Minneap- 
olis, which was in process of organ- 
ization have abandoned the project 
and will continue their present posi- 
tions as manager and assistant man- 
ager of the Hanover Fire in its West- 
ern department. The amount paid in, 
$300,000, representing 40 per cent of 
the subscribed funds, has been re- 
turned to the subscribers, The rea- 
sons given for the step taken are “de- 
moralized rate conditions and a flood 
of hostile legislation.” 

Last fall, when the organization of 
the American Fire & Marine was 
commenced, the prospects for a new 
company seemed bright. It was ex: 
pected that several companies would 
retire on January ist and therefore 
leave openings for a strong organiza- 
tion to secure a good sized volume of 
business, or at least excellent posi- 
tions in well known agencies. It was 
also thought that a new company 
would have the benefit of high rates 
for a few years. Neither of the sup- 
positions have become realities, and 
coupled with disappointments in this 
respect is the gloomy outlook of af- 
fairs in legislatures. To the promot- 
ers the present seemed like anything 
but an opportune time for launching 
a new company. 





STILL REDUCING RATES. 


Tariff on Prominent Manufactury at 
Newark Cut to Seventy Cents, 


Not a little criticism has followed 
the recent action of the Newark Fire 
Insurance Exchange in reducing from 
90 cents to 70 cents the rate upon 
the plant of the Sargeant Manufac- 
turing Company. The concern, which 
makes saddlery hardware, occupies a 
series of old brick buildings front- 
ing on Summit street and running 
from New to Bleeker streets. The 
structures are of large area, while 
the stock is peculiarly susceptible to 
water damage. In common with oth- 
er manufacturies of like character 
of the Sargeant Company at its plant 
does a great deal of Japan lacquering, 
rag wheel buffing and the like, the 
whole constituting a hazard of no 
small proportions. That the reduc- 
tion in rate has been made upon a 
hazard in so unprofitable a class as 
metal workers is not likely to make 
it any more palatable to company ol- 
ficers, 





Promotion for Gray. 


Henry W. Gray, Jr., succeeds James 
Wyper, who went to San Francisco as 
Pacific Coast manager for the Lon- 
don and Lancashire and the Orient 
insurance companies, as secretary of 
the latter institution. Mr. Gray had 
been special agent in New England 
for both companies and was known 
to have the confidence of Manager 
Mcliwain to an unusual degree, 





Absorbed by Northern Assurance. 


A provisional contract for taking 
over certain portions of business of 
the struggling Compensation and 
Guarantee Fund, Limited, of London, 
has been entered into by the Northern 
Assurance Company of the same city. 





Former Secretary of Grand Rapids 
‘ Fire Dead, 





W. Fred McBain, secretary and gen- 
eral manager of the Grand Rapids Fire 
Insurance Company of Grand Rapids, 
Mich., prior to its reinsurance with 
the National Fire of Hartford in 1901, 


and since then head of the largest 
fire insurance agency in Grand Rapids, 
died suddenly at his late home on the 
6th inst. 





TALKING VALUED POLICY BILL, 


New Jersey Legislator Favors Intro- 
duction of Such a Measure. 


Assemblyman Joseph P. Tumulty, of 
Jersey City, has apparently gotten the 
idea that if the fire insurance compa- 
nies issue a policy for the amount of 
indemnity asked for by a _ property- 
owner, it is bound to pay the face of 
the contract in the event of the total 
destruction by fire of the property in- 
sured, regardless as to the value of 
same. In other words, Mr. Tumulty 
favors a valued policy law and talks 
of introducing one into the next ses- 
sion of the New Jersey Legislature. 
If such be the case it will be neces- 
sary to make clear to Mr. Tumulty 
that the enactment of such a meas- 
ure would add to the cost of doing 
business in his state and that the 
burden would fall upon the honest 
premium payers, who are well satis- 
fied with present methods of conduct- 
ing the insurance business, and 
haven’t the slightest objection to prov- 
ing their loss. 

The idea of fire insurance is to in- 
demnify for actual loss suffered only, 
not to make destruction by fire profit- 
able to the individual. 

Some alleged insurance agent has 
been talking to Assemblyman Tumulty 
about the reputed operations of the 
80 per cent. co-insurance clause, the 
result being a jumble of incoherent 
rot, mystifying to the layman and ab- 
surd to the underwriter. 








FAVOR FULL PAID SERVICE. 





Troy Likely to Abandon Volunteer 
Fire Department if Citizens 
Approve. 





Providing the expense of the pro- 
posed change be not unreasonable and 
the scheme be sanctioned by the 
taxpayers, the powers that be in Troy, 
N. Y., will likely decide to abandon 
the present volunteer fire fighting ser- 
vice of the city, substituting therefor 
a full paid force. 

The matter has long been discussed 
by the city’s law makers, but never 
so earnestly as now, the exhibition 
made by the volunteer force in fight- 
ing the serious fire of the Troy Waste 
Paper Manufacturing Company con- 
vincing all capable observers that in 
order to cope with present day condi- 
tions a thoroughly trained force of 
firemen is indispensible. The matter 
will be considered officially by the 
proper committees, if a resolution of- 
ferred in the common council to that 
end on Saturday is not lost, 





Hard to Increase Premium Income. 





In spite of the great industrial and 
agricultural development that is go- 
ing on in- practically all parts of the 
South, few fire insurance companies 
managed to increase their premium 
incomes in the territory last year 
though practically all made a profit 
upon their operations. Two causes 
are held accountable for the failure 
to secure additional premium income; 
first, greatly increased competition; 
over sixty additional companies hav- 
ing gone into the field since January 1, 
1906; and, second, the large number 
of equipped risks now to be found. 
Some years ago the great majority of 
the manufacturing plants of the South 
were high rated, tariffs of 3 and 4 per 
cent. being collected from many of 
them. This has largely changed and 
today the high rated Southern risk 
is a decided rarety. 
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RATE ADVANCE REPEALED 


BUSINESS MEN WIN POINT. 


New England Exchange Takes Off 
Twenty Cent Increase—Tariffs 
on Unprofitable Classes Hold. 


The New England Insurance Ex- 
change—one of the first district rat- 
ing associations to respond to the call 
of the companies for a general rate 
increase, following the San Francisco 
conflagration—voted at its meeting 
last Saturday to rescind the advance 
of 20 cents then made in its territory. 
This action will affect rates through- 
out New England except in New 
Hampshire, Providence and Boston, 
over which territories the Exchange 
has no jurisdiction. The repeal ap- 
plies to the 20 cent advance made on 
risks in congested areas subject to 
the conflagration hazard. Advances 


which have been made on certain 
unprofitable classes will remain in 
force. 


When the advance was first made 
by the Exchange it was thought that 
it would be satisfactory to the insur- 
ing public of that section, and for a 
time it looked as though it would; 
but subsequent developments showed 
that a very strong feeling had been 
aroused among property-owners in op- 
position, and agents were in many 
cases unable to collect it. The out- 
come of the matter was a very gen- 
eral movement among property-own- 
ers, especially in Massachusetts and 
Connecticut, to secure a repeal of 
the advance on the ground that it 
was unnecessary and unwarranted by 
conditions. 

These movements were very thor- 
oughly organized, and as the evidence 
shows, quite extended. Negotiations 
were opened with companies in re- 
gard to the matter but were not whol- 
ly satisfactory to either side. The 
outcome was an appeal to the legis- 
latures of Massachusetts and Connec- 
ticut for remedial legislation, propos- 
ing quite revolutionary measures to 
govern the rate making of the com- 


panies. 
Whether the repeal at this time will 
have the effect of conciliating the 


business men who are moving for ad- 
verse legislation is problematical. But 
inasmuch as the business men organ- 
ized for the express purpose of se- 
curing a repeal of the 20 cent advance, 
the action of the Exchange may re- 
sult in a definite understanding be- 
tween the parties most concerned, 
the companies, agents and premium 
payers in the congested districts who 
were affected by the advance. 

In repealing the advance the Ex- 
change recommended to its district 
committees that they use their ut- 
most influence towards prevailing up- 
on local authorities to act upon the 
recommendations of the Exchange, 
in improving the fire protection facili- 
ties of their respective communities. 
In this they can ask, and should have 
the co-operation of the business men 
who have asked them to repeal the 
advance, 

In Boston the local board made an 
advance of 15 per cent. in the con- 
flagration district, A portion of this 
was afterwards repealed, namely that’ 
applying to fireproof buildings and 
sprinkler equipped risks. It is ex- 
pected that the Board will now fol- 
low the example of the Exchange 
and withdraw the conflagration ad- 
vance altogether. 





Gains Made by the Svea. 

A corporation well managed at 
home and in this country ig the Svea 
Fire and Life, of Gothenburg, Sweden, 
of which Morris L. Duncan, of New 
York, is the United States manager. 
The company’s latest statement pre- 
sents aggregate assets in this coun- 
try of $1,031,186.62, and a net surplus 
of $400,350, or $29,007—greater than 
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last year, despite the fact that in 1906 
the premium reserve was increased 
$45,078 over the previous year’s fig- 
ures, 

The record of the Svea at San 
Francisco, where it paid its losses di- 
rect from the other side, thus leaving 
undisturbed the United States assets, 
was in keeping with its general repu- 
tation for promptitude and liberality. 





CONGESTED DISTRICT LIABILITY. 


Would Limit Amount Companies May 
Have at Risk. 


The Connecticut State Business 
Men’s Association is promoting a bill 
requiring the companies licensed in 
that State to limit their risks assumed 
in city congested areas to 80 per cent. 
of the surplus to policyholders. 

In this connection, therefore, it is 
interesting to note the effect such leg: 
islation might have upon leading com- 
panies. We give the capital and sur- 
plus together with the amount at risk 
in the congested district of Chicago: 


Capital Amount 
and at 

Surplus. Risk. 
CO eee Lohse’ $8,207,00 $4,062,000 
American (N. J.) 2,063,000 2,019,000 
Common wealth 1,064,000 2,217,000 
Connecticut ..... 2,859,000 2,661,000 
Continental ..... 9,429,000 2,580,000 
Fire Asso. ...... 2,431,000 2,576,000 


3,101,000 
2,146,000 
3,657,000 
4,591,000 
2,306,000 


German-Amer. 6,630,000 
Globe & Rutgers. 1,658,000 
Hartford 5,283,000 
Home of N. Y....10,408,000 
Ins. Co. of N. A.. 3,857,000 


National (Ct.).... 2,030,000 3,810,000 
Phenix (N. Y.)...3,666,000 3,563,000 
Phoenix (Hartf’d) 3,263,000 3,390,000 
GEE. cape cwcves 2,843,000 2,613,000 


Westchester 1,311,000 
Foreign Companies. 


ere ery 2,173,000 
rte ee 937,000 


Western 283,000 2,141,000 
Brit.-Amer. 250,000 2,611,000 
NOCEROEM ccccasces 1,193,000 5 
North British.....2,687,000 4,474,000 
Norwich Union 827,000 2,044,000 
Palatine 1,106,000 2,336,000 
Phoenix 942,000 2,655,000 

The surplus to policyholders of for- 
e‘gn companies given above includes, 
of ¢ourse, only that maintained in the 
American Branch, and it should be 
stated that as a rule conflagration 
losses are paid for by foreign Compan- 
ies from the home offices. 








Spencer to Manage Stock Company. 

Through the reinsurance of the bus- 
iness of the Merchants’ Fire Associa- 
tion, of Seattle, Wash., a mutual con- 
cern, by the Walla Walla Fire, a 
stock organization, Charles H. Spen- 
cer, late secretary and manager of 
the first named institution becomes 
general manager of the Walla Walla. 
Mr. Spencer some years ago was sec 
retary of a flourishing mutual fire 
insurance company in Minneapolis. 
He is aggressive and a good under- 
writer, 





Strength of the Atlas. 
That the old Atlas of London is still 
in position to furnish fire indemnity 
of a gilt-edge character, a reading of 
the latest annual statement of its 
United States branch sufficiently at- 
tests. Its assets on January first, 1907, 
amounted to $1,959,635, and its net 
surplus to $633,180. Under the guid- 
ing hand of Manager Frank Lock 
the company occupies an enviable po- 
sition among fire underwriting insti- 
tutions seeking business in this coun- 
try. 








License to operate in New Hamp- 
shire, Vermont and Delaware has 
been secured by the Eagle Fire of 
New York. 


REDUCING FIRE PROTECTION. 


Engine Service at Newark, N. J., Not 
as Efficient as Formerly. 

After a fair test the great Amos- 
keog automobile engine, purchased 
for the Newark, N. J., fire department 
some time ago, and from which so 
much was expected by citizens and 
underwriters, has been relegated if 
not exactly to the rear, certainly from 
its former place at the head of the 
city’s fire protective apparatus. The 
engine is a cumbersome affair and 
cost Newark’s tax payers $7,800. It 
is stationed in the quarters of Engine 
Company No. 3, in the heart of the 
congested district, and the authorities 
felt when it arrived that it would be 
a powerful check to the spread of 
flames. Instead the huge affair splut- 
ters along the streets when responding 
to calls, shooting sparks in such vol- 
ume as to necessitate the attendance 
of a chemical which is usually kept 
busy extinguishing incipient awning 
fires. Hopeless of making rapid prog- 
ress with the automobile, the fire com- 
missioners cut it off from responding 
to all first alarms, thereby reducing 
the attendance of engines on first 
calls from four to three, 

Again; the. fire commissioners re- 
cently decided to build a new house 
for Engine Company No. 1, the struc- 
ture to be situated between Plane and 
Arlington streets thus taking the com- 
pany from its present home on Mar- 
ket street within 200 feet of Broad 
street, the direct centre of the. busi- 
ness district, and locating it at least 
a four minutes run therefrom. 

SCALED ITS’ CLAIMS. 
How the American of Boston Settled 
Its Liabilities in San Francisco. 








Far from complimentary to the man- 
agement of the American, of Boston, 
is the exposure of the methods em- 
ployed in settling the company’s 
claims in San Francisco, unearthed 
in the present effort of the insurance 
commissioner and the attorney gen- 
eral of Massachusetts to have the 
concern placed in the hands of a re- 
ceiver. 

The concern was struck so hard in 
the San Francisco disaster that it was 
forced to cease operations, its busi- 
ness being reinsured in the Fireman's 
of Newark. Its management hoped 


to save something from the wreck 
and again actively enter the field. 


To that end it offered Pacific Coast 
creditors 40 per cent of their claims, 
the settlement propositions being of- 
ferred by R. W. Hosmer of Chicago, 
the company’s western manager. 

With the understanding that he 
would “let up” on the American, the 
editor of a San Franc‘sco daily paper 
was allowed an extra $10,000 on his 
claim, 

Secretary Bean also suggested that 
he wetain 5 per cent on the amount 
he was shaving from creditors. 

The company will not be allowed 
to re-enter business if the State au- 
thorities can prevent it, 





LIABLE UNDER CONTRACT. 
Hamburg Courts So Decided in Case 
of North German. 





The ruling of the Hamburg court 
by which the North German Insurance 
Co. is held liable for the losses sus- 
tained at San Francisco, leaves no 
ground upon which the company may 
hope to evade payment unless it can 
secure a reversal. The question of the 
indirect effect of the earthquake upon 
the fire loss does not enter into the 


case. In rendering a decision the 
court said: 
“The question whether the fire 


which is here under dispute has actu- 
ally been caused directly or indirectly 
by the earthquake need not be decid- 


ed if the plaintiff is correct in his 
assertion that the insurance contract 
(policy) in itself holds the defendant 
liable for a fire loss caused by earth- 
quake. This is the case according to 
the conviction of this court. The con- 
tract entered into between the plain- 
tiff and the defendant does not ex- 
clude fire loss caused by earthquake, 
but according to the true interpreta- 
tion of the policy the defendant has 
accepted liability for the loss caused 
by earthquake.” 

In the light of this decision it is 
interesting to note the clause in the 
North German’s policy contract upon 
which it is based, as follows: 

“This company shall not be. liable 
for loss caused directly or indirectly 
by invasion, insurrection, riot, labor 
strike, civil war, or commotion, or 
military or usurped power, or by or- 
der of any civil authority, to prevent 
the spread of fire, whether such order 
be legal or not, nor in consequence 
of any neglect of, or deviation from 
police or municipal laws, rules or ord- 
inances where such exist; or by theft 
at or after fire; or by neglect of the 
insured to use all reasonable means 
to save and preserve the property at 
and after a fire or when the property 
is endangered by fire in neighboring 
premises, or (unless fire ensues, and, 
in that event, for the damage by fire 
only) by explosion of any kind or 
from any cause, or the bursting of a 
boiler, or earthquake, or hurricane, or 
lightning; but liability for direct 
damage by lightning may be assumed 
by specific agreement hereon.” 


HELD BY STOCK COMPANIES. 


Mill Mutuals Bid for Business of Two 
Large Rochester Risks, 





In spite of the aggressive competi- 
tion of the New England Mill Mu- 
tuals, two prominent Rochester, N, Y., 
properties—those of the American 
Wood-working Company, and _ the 
German American Button Company 
have been retained to the 
fices. 

For several 


stock Ol- 


years past the line of 
the American Wood-working Com- 
pany has been placed by the New 
York city brokerage firm of Benedict 
& Benedict. Last Fall the plant 
was improved throungh the erec- 
tion of a new slow-burning mil] con- 
struction building, containing al] ap- 
proved devices for the prevention and 
extinguishment of fire. In every par- 
ticular it Was up to standard, and the 
mutuals made strenuous efforts to 


capture the risk. The brokerage firm, 
however, managed to retain it, being 
materially aided to that end by the 


Factory Insurance Association. 

Local Agents Get Part of Line. 

A builders risk issued by the Fac- 
tory Insurance Association covered 
the excellent new building of the Ger 
man American Button Company whilk 
in process of erection. Insurance up- 
on machinery and stock though was 
placed by the local agents who hope 
to regain the building line in the near 
future. M. E. Wollf, of Rochester, 
places the business, 





Object to Collecting Inspection 
Charges. 
Local agents at Cumberland, Md., 


oppose vigorously the idea of collect- 
ing from the assured a small charge 
for electrical inspection service per- 
formed by experts employed by the 
Underwriters’ Association of the 
Middle Department. These inspec- 
tions are paid for by other communi 
ties in the association territory and 
there is no valid reason why they 
should not be collected in Cumber- 
land. 





The Germania Life of New York, 
has withdrawn from North Carolina. 





2 


RATE COMMISSION IN SESSION. 








Insurance Companies Criticised Be- 
fore Massachusetts Com- 

mittee. oe 

Boston, February 12.—The organ- 


ized business men of Massachusetts 
had a session before the insurance 
committee of the Massachusetts Leg- 
islature today. They thought rates 
were too high and profits excessive, 
citing rates of dividends paid by 
many companies, the high rate of av- 
erage profits and the considerable in- 
vestment of new capital in the busi- 
ness since the San Francisco fire. Two 
bills are up for consideration, one 
to have an investigation of the fire 
insurance business, and the other to 
establish a rate commission. At the 
morning session the business men 
came out. in force and the insurance 
men were given a hearing in the after- 
noon. 

The business men practically stated 
they had organized to force the com- 
panies to make concessions in rates 
and that they were appealing to the 
legislature as a part of their plan. 
They said unless they got relief they 
would certainly appear another year 
and advocate State insurance.. The 
members of the insurance committee 
did not appear anxious to arbitrate 
the price differences between the in. 
surance companies and the business 
men. 

Some of the statements made to the 
committee today convinced the insur- 
ance men that an investigation ought 
to be made to establish the facts, The 
business men talked against over in- 
surance and bad risks and wanted 
State laws to prevent over-insurance 
and to compel the owners of bad risks 
to improve their property. They seem 
to want to have the business of in- 
surance done by big successful com- 
panies operating on a small margin of 


profit. The hearing was well attend- 
ed by both property owners and insur- 
ance men, 





Boston Suburban Association. 





It is reported from Boston that 
sOme progress is being made towards 
the formation of a suburban associa- 
tion to cover the territory adjacent 
to the city proper. It is understood 
that no attempt will be made at this 
time to limit agencies to the extent 
desired by many suburban agents. An 
effort will be made, however, to re- 
strict appointments of side-liners, es- 
pecially of those who perhaps write 
only their own risks or a few others. 
There is a “raft” of such agents in 
that section, and it is hoped that 
companies and agents may be able 
to agree upon a plan which will ef- 
fectually regulate appointments of 
this description. 





Travelers’ Increased Capital Stock 


Favored. 





The insurance committee of the 
Connecticut Legislature has reported 
in favor of allowing the Travelers’ 
Insurance Company to increase its 
capital stock to $2,000,000, arguments 
in favor of which were presented by 
President Dunham at the recent hear- 
ing before the committee. 





Canning Factory Burned. 
On the night of the 8th inst. the 
factory of the Keyport Tomato Can- 
ning Company at East Keyport, N. J., 
was totally destPoyed by fire, the es- 
timated loss being $9,000. The fac- 
tory was only in operation during the 
summer months. It is said the fire 
Was caused by the overturning of an 
oi] stove by some employes who gath- 
ered in the building in the evening. 
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A FINE RECORD. 





Creditable Loss Experience in Amster- 
dam, N. Y., Last Year. 





In presenting his annual report for 
1906 the chief of the Amsterdam, N. 
Y., fire department, spoke of the small 
loss record of the city in 1906, which 
was in keeping with that enjoyed for 
some years previous. In 1906 the ag- 
gregate fire loss was $32,506.30; $8,- 
694.81 being on buildings and $24,- 
211.76 on contents. In former years 
the loss record iwas $40,177.36 in 1905; 
$27,850.25 in 1904; $37,602.40 in 1903; 
$36,506.30 in 1902, and $41,742.50 in 
1901. Of last year’s loss $16,511 was 
shouldered by Lloyd’s concerns. 

At one time Amsterdam was deem- 
ed an unusually hazardous town for 
fire insurance companies, but of late 
years this opinion has been altered 
and now most offices write business 
there very freely. 

Its annual premium income is about 
$125,000. 


Loss of Wanamaker Residence, 





Not only was a heavy financial loss 
suffered in the destruction by fire 
several days ago of the Jenkintown, 
Pa., residence of John Wanamaker, 
but a number of most valuable paint- 
ings by old masters were irreparably 
injured as well. In settling the fi- 
nancial loss upon them the adjusters 
will likely call into council a number 
of celebrated art critics. 





Decline to Endorse German Policies. 

Some little feeling has been arous- 
ed throughout New York State owing 
to the refusal of agents of the Royal 
to make endorsements upon policies 
of the German of Freeport, which lat- 
ter company was reinsured by the Liv- 
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erpool corporation some time ago. 
The management of the Royal ad- 
vises us that it has no general rule ap- 
plying to the endorsement of German 
policies, each application for change 


being treated upon its individual mer- 


its. Where, however, former agents 
of the German have been given the 
representation of the Royal, authority 
has been granted them to make en- 
dorsements without special reference 
to the head office. 


$40,000 Loss for Newark. 

A bad fire occurred at Newark, N. 
J., on Tuesday night, when the entire 
stock of the Beatty-Montgomery Com- 
pany, was destroyed and the stock of 
the Grand Five and Ten Cent Store 
was partly burned. Insurance on the 
stock of the Beatty-Montgomery Com- 
pany ‘was carried in the following com- 
panies: Queen City, $1,500; Home of 
Texas, $1,000; Montmaguy, $1,500; Na- 


tional of Elizabeth, $1,500; Spring 
Garden Mutual, $1,500; Stuyvesant, 


$1,500; Pacific, $1,500; Old Colony, $1,- 
500; State of Penna, $1,000; German 
Union, $1,500; Star of Louisville, $500; 
Fixtures, Northern of Londonfi $1,000. 

The business was placed by Joseph 
M. ‘Byrne & Company. 


Entered in Pennsylvania 
J. Howard Brown & Company, of 
Philadelphia, have been given the 
agency of the North State Fire of 
North Carolina, which has newly been 
admitted to Pennsylvania. 


Old Time Stamp Clerk Dead. 


After a short illness John D. Kins- 
man, for many years stamp clerk for 
Newburg and Orange County, N. 


Y., died in his home at Newburgh last 
Monday. He was 68 years of age and 
a man of unusual probity. 





Premiums 
Interest and Rents 


CASH INCOME. 


57th ANNUAL STATEMENT 


OF THE 


National Life Insurance Company 
MONTPELIER, VERMONT. | 


JANUARY 1, 1907. 


rr $5,690,276.38 
1,616,153.37 








Death Claims 
Dividends and Annuities 


bin eS ewe ers $1,495,476.31 


439,677.48 





Considerations for AnnuitieS .......666 ceeee coveecrens 473,162.87 Endowments and Surrender Values ............ ....... 1,155,172.55 
Taxes, Commissions and all other disbursements ........ 1,537,876.77 
TNE. ca dviarsbaws st SR bee BeeSS Dees ....3,151,389.51 
ee a ee re ae ae $7,779,592.62 NE So ious aa nents tawiceaer Meadows ee a $7,779,592.62 
ASSETS. LIABILITIES. 
(Paid for Basis.) (Paid for Basis.) 


U. S., State and Municipal Bonds. 


Mortgages, First Liens 
Policy Loans and Premium ‘Notes 
Real Estate, Book Value 
Cash in Banks 


Interest and Rents due and accrued....... 


amen $14,739,346.00 
15,045,779.92 
5,165,462.73 
652,600.00 
675,232.88 
668,075.68 





Insurance Reserves 
Annuity Reserves 
Extra Reserves 
Trust Fund Reserves 


Death Claims under adjustment.. 


All other Liabilities 


Si kidd: eit $30,189,861.95 
2 528,006.02 
238,582.38 
84,517.37 
$0,428.29 


205,690.02 





Deferred and Unreported Premiums...... ..... ....-- ; 563,716.25 DEEL Capcng cass AGP ees e pea beeeod 25 Catton) emenwn 4,224,287.21 
re Ce PO occas | neh eaw ho Rae wesarem (hel wee e 1,159.78 
Se ea ee See ee $37,511,373.24 LR ee TT ee ane Pee Ene Ae ... .$37,511,373.24 
THE YEAR 1906 SHOWS: 
(Paid for Basis.) 


Increase in Insurance 
Increase in Assets 
Increase in Income 


Increase in Payments to Policy-holders ...............- 


Increase in Surplus 


New Insurance paid for ... 


Insurance in Force 


... $6,747,808 
bp hea 3,093,394 
337,896 
261,699 
420,278 

... 21,610,136 
... . 148,797,787 
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A NOTEWORTHY BVENT 


BIRTHDAY OF S. R. WEED. 
Company Managers Do Honor to Vet- 
eran Fire Underwriter, Long 
Prominent in the Business. 

Upon arrival at his office last Sat- 
urday morning, Samuel Richards 
Weed, of the well-known fire under- 
writing firm of Weed & Kennedy, was 
presented with a message of con- 
gratulations and expression of esteem, 
beautifully engrossed on parchment, 
and containing the autograph signa- 
tures of about fifty of the leading man- 
agers and fire underwriters of this 
city. Later in the day he was present- 
ed with a handsome loving cup by 
his “partners and employes,” suitably 
engraved, one side of the cup bearing 
the names of the donors. The honor 
thus bestowed upon Mr. Weed was 
in commemoration of the celebration 
of his seventieth birthday annivers- 
ary. He neither looks nor acts like 


a man bearing that age. 
Previous to engaging in the insur- 


ance business Mr. Weed was a news- 
paper man. In 1865—over forty years 
ago—he opened up a fire and life in- 
surance agency in St. Louis. Ten 
years later, he returned to New York, 
his native city, and in 1877, with Eli- 
jah R. Kennedy, at that time a lead- 
ing dry goods merchant, formed the 
firm of Weed & Kennedy. Thus for 
a period of thirty years the firm has 
maintained a leading position in the 
fire underwriting circles of the metro- 
polis. 

Mr. Weed needs no introduction to 


fire insurance men. He has been a 
member of every tariff organization 


and board of fire underwriters estab- 
lished in this section, in fact could al- 
ways be found co-operating in organ- 
ized efforts for the purpose of im- 
proving insurance conditions. During 
his period of service he has been fre- 
quently called upon for special com- 
mittee work, probably because of the 
excellent service rendered in all he 


undertook to do. 
Mr. Weed is the author of the 
“Hand Book For Fire Insurance 


Agents,” which has run through sev- 
eral editions and is probably one of 
the most popular field books issued. It 
is a recognized standard work of 
education among fire insurance field 
men. In contributing to insurance lit- 
erature, and many conspicuous arti- 
cles have emanated from his pen, Mr. 
Weed found excellent use for his old 
newspaper training. He is a director 
in several financial institutions, a 
member of the Sons of Revolution and 
various New York clubs. 


In speaking of Mr. Weed a promi- 
nent managing underwriter of this 
city said to a representative of the 


Eastern Underwriter: 

“Long years before Mr. Weed came 
to New York he was known in the 
west as a bold and far-reaching agent 
and broker. He came to. these 
parts with a made reputation and 
over a period which is as long as a 
reasonable business life he has great- 
ly added to that reputation here. He 
is shrewd in counsel] and can always 


be relied upon for loyal effort in any- 
thing calling for co-operation. Not- 
withstanding his years, he is never- 


theless “up to date” in his ideas and 
methods, being neither a hide-bound 
conservative nor an inconoclast, Judg- 
ing by the uctivilies of mind and body 





he is more like a keen man of 60 
rather than 70.” 

The insurance committee of the 
Connecticut Legislature has reported 
in favor of a bill which will enable 


the National Fire to increase jts capi- 
tal stock to $5,000,000. The National 
is also backing the organization of a 
new company to be called the Colonial 
Fire. It proposes to start with a cap- 
ital of $200,000 with the privilege to 
increase to $5,000,000, 
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S. A. WEED, OF WEED AND KENNEDY, PROMINENT FIRE UNDER- 
WRITERS OF NEW YORK CITY. 





AIMED AT OUTSIDE BROKERS. 
New Measure Offered in Connecticut 
Legislature to Check Operations 
of Non-Resident Middlemen. 





A bill has been introduced in the 
Connecticut Legislature aimed at non- 
resident brokers. It proposes to pro- 
hibit the payment of commissions on 
fire or casualty business to non-resi- 
dent brokers or agents. It is drawn 
up on lines practically the same as 
that passed in Vermont at the recent 
session of the State legislature. 

Objections have been raised to the 
Vermont law on the ground that it 
was likely to deprive authorized com- 
panies of business which they would 
otherwise secure. It is pointed out 
that there are very few authorized 
companies in Vermont, and with so 
many outsiders it is perfectly possible 
for a non-resident broker to place the 
entire insurance on State property 
without using authorized companies 
at all. In these cases the companies 
claim that they lose the business and 
the agents the entire commission, 
practically through the operation of 
a law intended to secure the busi- 
ness to the license companies and 
loca] agents. 

In North Carolina some time ago 
a similar law was passed which 
agents found to operate to their detri- 
ment in this way. It was finally 
amended to permit the payment of 
commissions to non-resident brokers 
and agents not exceeding five per 
cent., providing said brokers were du- 
ly authorized by the State, a pledge 
being required before such a license 
Was granted that all business being 
placed by said brokers would be in 
conformity with the laws of the State. 





Conflagration Advance Goes Over. 


The proposition to rescind the 15 
per cent. rate advance ordered in the 
congested district of Boston sometime 
ago, was discussed at a meeting of 
the Boston Board on Tuesday, but 
action thereon was deferred until the 
next regular meeting. 


Burglar Alarms Failed. 


In our issue of last week we called 
attention in an article upon Bank Bur- 
glary Insurance to the unreliableness 
of the burglar alarm system. A Lon- 
don dispatch of Tuesday announces 
that burglars entered the Wertheimer 
residence, which contains pictures of 
great value and made away with val- 
uable plunder. The following inter- 
esting statement is added: 

“The house is provided with an 
elaborate system of burglar alarms, 
but not unti] the thieves coolly let 
themselves out of the house did the 
alarms begin to work.” 





Appointed General Agent for Tennés- 
see. 


The Aetna Indemnity Company has 
appointed as its general agent for 
Tennessee, Frank G. Fite, of Nash- 
ville. He succeeds Frank K. Hous- 
ton, lately resigned to become assist- 
ant cashier of the First National Bank 
of Nashville. 


Organized 1872, 


GUARDIAN 


Fire Insurance Co. 
Of Pennsylvania. 


oe 


Capital............$200,000 
p ERP 449,138 
Net Surplus....... 126,323 


Robert Dickson, President. 
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1860 47th Year 1907 


Home Life lusarance Company 


of New York. 

GEORGE E. IDE, President. 
ROGO 2c vcccivs $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) . .1,621,413.00 
Net Surplus 1,083,648.98 
Insurance in Force 3,559.00 


bring out a 
"New 


“Mr. Hughes failed to 
single questionable transaction 
York Sun, 12-12-05. 


THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 


EDWARD CLUFF 
54 MAIDEN LANE 
New York City 
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Reliable Policies Only 





Freeholders Ins. Co., Topeka, Kans. 

Travelers Fire Ins. Co., of Pine Bluff, 
Ark. 

Federal Llyods, of Chicago, Il. 

Zee Reports of These Companies. 





*The Leading Fire Insurance Company of America" 
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PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 








Has removed to its New Office, 
No. 68 WILLIAM ST., 
New York. 


Organized 1882 


SOUTHERN 


Insurance Co. 


New Orleans, La. 
Capital........ . . » «$200,000 
eee 467,539 
Net Surplus........ 143,612 


R. D. Tweeddale, Ass’t Secy 


Executive Offices: 


80 WILLIAM ST.., 


NEW YORK 
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INSURANCE LEGISLATION. 

Probably. no question confronting 
insurance men at present is receiv- 
ing consideration equal to that of in- 
surance legislation. Officials of com- 
panies having charge of legislative 
matters are simply overwhelmed with 
the continuous stream of bills intro- 
duced and contemplated pouring into 
their offices. 

There is no denying the fact that 
the primary cause of legislative in- 
terference was to be found in home 
offices, The note of warning had been 
sounded for many years, but the head- 
long rush for business regardless of 
cost continued. Extravagances crept 
in on all sides. Get business, and 
get more business, were banner cries, 
It is a mistake to assume that large 
companies alone ‘were guilty in this 
respect. Other companies joined at 
the peril of their institutions. 

It was essential that a change be 
brought about, but having commenced 
legislative interference, various State 
legislatures are vying with each other 
in introducing and bringing about the 
greatest number of restrictive meas- 
ures. Having commenced the “ball 
a rolling” it is gaining in impetus and 
home Office officials are gazing on in 
alarm wondering what the end will 
be. - 

One thing stands out clearly. It is 
no time for company managers in a 
spirit of revenge to assist in forming 
an avalanche of insurance legislation. 
No life insurance company is so well 
situated that it can afford to watch 
complacently the antagonistic tend- 
ency of bills introduced, moving only 
to assist in making the burdens heavy- 
ier. It seems to be a time when to 
reflect would be wise. 





FIRE UNDERWRITING HAZARDS. 





Standing out conspicuously among 
recent large fires is that which re- 
sulted in the destruction of Lynden- 
hurst, the country home of John Wan- 
namaker, Reports have it that the 
building and contents represented 
several million dollars in value. Of 
the books, pictures, rugs, bric-a-brac, 
ete., it is said that much that was 
lost cannot be replaced. 

The origin of the fire.was due to 
the neglect of a maid to disconnect 
an electric flatiron she had been us- 
ing. The fire having gotten under 
Way little effort could be made to 
save the property it is said because 
the “hydrants in its vicinity were 
nearly all frozen.” Knowing nothing 
of the property, it would seem that 
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where such rare values were concen- 
trated ordinary prudence would have 
suggested the installation of some 
means of |protection which would 
have prevented an occurrence such as 
this, 

However, it is usually the unexpect- 
ed which happens; hence the advis- 
ability of adequate fire insurance and 
the uncertainty to insurance institu- 
tions. Doubtless no amount of expense 
Was spared to make this home as 
near fireproof as possible. But of ne- 
cessity it contained inflammable ma- 
terial, and was toacertain extent sub- 
ject to the dangers resulting from er- 
ring humanity. These are uncertain 
quantities that fire underwriters have 
to deal with, and which justify the 
prudent budiness taan in availing him- 
self of the} benefit of fire insurance 
protection. | 

In this connection it might not be 
amiss to nate the amount of dwelling 
premiums Which would disappear with 
the burning of such a risk ag this. 





TIMELY ACTION. 


The rule’ of the New England In- 
surance Exchange at its regular meet- 
ing last Saturday, repealing the twen- 
ty-cent advance in conflagration areas 
throughout its jurisdiction, is in ac- 
cord with the sentiment which has 
been expressed by the Eastern Under- 
writer, Whatever the. original condi- 
tions were justifying or explaining 
the advance as made, subsequent de- 
velopments have certainly made it ex- 
pedient to remove a charge which has 
proved offensive and unsatisfactory 
to the premium payers. 

This action is properly taken be- 
cause Of this opposition, inasmuch as 
it was applied, not for the benefit of 
the companies per se, but to improve 
the security which at the time of the 
San Francisco fire was believed to be 
seriously impaired. In short the prim- 
ary motive Was to inspire greater con- 
fidence among the property owners 
in the ability of the companies to 
stand future losses even after meet- 
ing their liabilities in the terrible 
San Francisco disaster. It is evident, 
however, that as the business men 
looked into the matter, and the situa- 
tion cleared up for the companies, the 
belief steadily grew that the confla- 
gration advance was unnecessary and 
undesired by the property owners, 
who were willing to take the security 
of the companies without that addi- 
tional charge. 

Under these circumstances it was 
but natural and logical that the com- 
panies, who took this action in the 
first instance for the benefit of the 
property owner, should repeal it when 
urged to do so by those most: directly 
concerned. The only unfortunate fea- 
ture of the affair is that this harmony 
of action could not have been sooner 
~eached without letting the property 
owners Carry their case to the State 
legislatures. This we feel was due to 
the unsatisfactory nature of the con- 
ferences which occurred between the 
business men and representatives of 
the exchange, 

Without in any degree criticising 
the magnificent record which the New 
ingland Insurance Exchange has 
made, or the high tone and character 


of its membership, we feel that it is 
not equipped to meet the modern re- 
quirements of rate making and rate 
negotiation, and that the present sys- 
tem must eventually be superseded. 
In the negotiations between the busi- 
ness men and the committee of field 
men, the latter felt that they were 
representing only their own organiza- 
tion, which in making the advance 
had acted, not on its own initiative, 
but at the request of the companies. 
The conference should have occurred 
directly between the business men 
and the companies who required the 
Exchange to make the advance. 





“SURRENDERS” ARE MATURED 
ENDOWMENTS. 


The “National Messenger” for Jan- 
uary presents a new idea in regard 
to surrenders, heretofore looked upon 
as the bete noir of the policyholder. 
The- “Messenger’s” suggestion is 
brought out in an article dealing with 
the different forms of terminations 
causing “waste” jin the company 
which must be replaced by new busi- 
ness. It says that the settlement of 
a matured endowment is the “crown 
of insurance, the realization of ef- 
fort.” Of the “surrender” it claims 
that almost the same can be said be- 
cause it is “but a matured endow- 
ment shortened from its original 
terms by circumstances which affect 
the premium payer.” 

The suggestion is strikingly pertin- 
ent. There has been a good deal of 
loose talk about the waste of sur- 
renders among jnsurance men as well 
as among policyholders, but when 
we come to consider it, it as 
just as natural a function of life in- 
surance to pay surrender values as 
it is matured endowments. A policy 
surrendered before maturity brings to 
the holder the endowment value at 
the time of the surrender, and this 
value is paid out by the company as 
a trustee in the same sense in which 
it pays a matured endowment. 





The Massachusetts insurance re- 
formers do not agree upon the way in 
which reform should be accomplished, 
Brandeis thinks insurance can be 
done cheaper by savings banks. Col- 
onel Higginson does not think much 
of this idea, but wants it done by a 
newly chartered corporation of which 
he is to be a prominent stockholder. 
And now comes Erving Winslow, who 
thinks he has got something better 
yet, namely insurance by the State. 
The job is to be bossed by the insur- 
ance department, with an advisory 
commission of twelve, the State fur- 
nishing a working capital of $300,000. 
When everybody gets through making 
suggestions the insurance companies 
will probably be doing business at 
the old stand. 





Mayor Fitzgerald of Boston has 
talked it over with the fire insurance 
companies and has seen a great light 
in regard to his proposition to saddle 
the expense of the fire department 
upon the insurance companies. The 
bill in the Massachusetts Legislature 
providing for this change has been 
withdrawn, 
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OF PERSONAL INTEREST 





Each year Henry W. Marsh, of the 
Chicago-New York agency and broker- 
age firm of Marsh & McLennan, and 
head of the United States Stee] Com- 
pany’s insurance department, man- 
ages to slip away for a couple of 
months during Summer time, and 
either takes a yachting trip or travels 
about Europe. His firm maintains a 
branch office in London, as a conven- 
ience when dealing with foreign in- 
surance organizations, and Mr. Marsh 
frequently has occasion to visit the 
world’s metropolis. Early in 1905 he 
leased from a member of the British 
aristocracy an ideal residence known 
as (Medmenham Abbey. Situated thir- 
ty miles from London, on the banks 
of the river Thames and in the cen- 
tre of a pastoral community, the spot 
presents as striking a contrast to the 
swirl of metropolitan life as can well 
be imagined. The house itself is a 
delightfully picturesque structure, be- 
ing built in and about the ruins of 
Medmenham Abbey, a priory famous 
when Richard Cour de Lion held the 
throne of England, and long celebrai- 
edin the annals of British church his- 
tory. Mr. Marsh spent June and July 
of last year in his English “home” 
and is planning a longer stay there 
this Summer. 


W. W. Pipes, who led the entire 
Prudential field force in paid-for bus- 
iness during 1906 is connected with 
the Keystone agency (Chas. B. 
Knight, manager), Pittsburg, Pa. He 
has not missed securing an applica- 
tion for insurance for 110 weeks, and 
makes a practice of throwing a few 
in for good measure. Mr. Pipes 
knows the life insurance wvusiness, 
but it required the present combina- 
tion to get the best results from his 
efforts. He possesses original ideas 
and puts them into practice. When 
returning to the office one day, the 
writer found a note upon his desk, 
inquiring as to why we did not stay 
in to greet callers. For a signature, 
two pipes were drawn so that the 
stems crossed each other, thus indi- 
cating the name of our caller. We 
are reminded of a little incident in 
the life of Mr. ‘Pipes when he was 
not making sO much money as at 
present. While firing up his furnace 
about 2 a. m. a leather wallet con- 
taining about two hundred dollars in 
bills fell from his night shirt pocket 
and was shovelled into the fire. It 
was recovered only when burned to 
a crisp, but not enough evidence re- 
mained to justify the government in 
making good the loss. He always took 
good-naturedly the jokes of his friends 
when inquiry was made as to whether 
he was burning up any money lately, 
but he could now retort by saying, 
“No; I am burning up apps.” 





Henry L. White, secretary of the 
Massachusetts Savings Insurance 
League, points to the retirement of 
the Columbian National from the in- 
dustrial business, as an evidence that 
the League has got the industria] in- 
surance companies “on the run.” The 
business men of common sense, how- 
ever, would say that if a corporation 
with $200,000 capital and wage-earn- 
ers insurance in force of $7,000,000, 
could not run its industrial business 
profitably under existing conditions, 
this business could not be the simple 
proposition which the advocates of 
the savings banks insurance plan 
would like to have us believe, 





When the life insurance officials of 
the country get through swearing in 
their efforts to make the new life in- 
surance blanks conform with the 
facts, the atmosphere of the entire 
— States will be tinged a deep 

ue, 
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ARMSTRONG LAWS DISCUSSED 


MATERIAL CHANGES PROPOSED 





Bill May Be Introduced Requiring 
Companies of Other States to 
Adopt Standard Po!'cy Forms. 

It is stated that a conference of the 
members of the Armstrong Committee 
which investigated life insurance af- 
fairs and was largely responsible for 
the new laws governing life insurance 
passed by the last New York Legisla- 
ture, was held in Albany recently for 
the purpose of considering the advis- 
ability of having amendments adopted 
this winter where changes are deem- 

ed advisable. 

It is said that Senator Armstrong 
is partial to the enactment of a law 
which will bring life insurance com- 
panies of other States under the same 
restriction here as the companies of 
New York, at least as regards policy 
forms issued. This is a decided 
change of opinion. When the ques- 
tion of standard forms was under dis- 
cussion before the Senate Committee 
it was the concensus of opinion of the 
Committee that companies would be 
under an advantage if only permitted 
to issue four forms. One of the Sen- 
ators expressed himself as being fav- 
orable to allowing New York compan- 
ies to have a monopoly in this re 
spect. 

Another subject discussed was the 
advisability of changing the present 
law making it a criminal offence to 
over-reach the provision limiting ex- 
penses and in lieu thereof, give the 
commissioner authority to impose a 
fine or revoke the license, according 
to his discretion. 

At any rate the laws were deemed 
somewhat experimental and home of- 
fice officials have no hesitancy in say- 
ing that sufficient time has not been 
given to ascertain what features 
should or should not be retained. 





LIFE PRESIDENTS’ ASSOCIATION. 





James V. Barry Outlines Course the 
Organization Should Pursue. 


It is the opinion of insurance men 
that no better selection for the secre- 
taryship of the Association of Life 
Insurance Presidents than James V. 
Barry, insurance commissioner of 
Michigan, could have been made, and 
those who have the best interests of 
the association at heart, regret that 
he cannot see his way clear to accept 
the position. In speaking of the ob- 
jects of the association, Mr. Barry 
made the following interesting com- 
ment: 

“The objects of the association, as 
set forth in its constitution, appeal to 
me strongly. I am persuaded that 
this constitution has been adopted and 
promulgated in the utmost good faith 
and that it is the honest purpose of all 
now identified with the association, 
and will be that of those who may 
hereafter become members of it, to 
strictly adhere to these objects. 

“The slogan of the association 
should be publicity in all things. No 
dark lantern of any dimensions, how- 
ever small, should be permitted on the 
premises. The association should ad- 
vocate nothing not wholly designed to 
advance the best interest ef policy- 
holders. It should oppose no plan or 
measure which will enhance their in- 
terests. It should conceal] nothing 
from the public, but should take the 
public into its confidence in all its 
undertakings and activities, fully and 
fairly setting forth in the most public 
manner possible its reasons for advo- 
cating or opposing any legislation. 


“All its dealings with legislative 
bodies or members thereof should be 
open and aboveboard. Issues before 
these bodies should be treated on 
their merits alone, by public opinion 
and by the submission of facts, figures 
and briéfs in printed form. These is- 
sues should be tried as though they 
were being heard in a court of justice, 
and in every instance the association 
should rest its case upon the comple- 
tion of evidence and the submission of 
its briefs. 





DEMURRER OVERRULED. 
Equitable Life of New York Must An- 
swer Policyholder’s Claim 
for Surplus. 





The United States Circuit Court of 
Appeals has overruled the decision of 
Judge Hazel, of the lower court, in the 
case of J. Wilcox Brown, vs. Equita- 
ble Life of New York. Basing his 
claim on the report of the Frick Com- 
mittee which investigated the affairs 
of the Society. Mr. Brown, who car- 
ries $75,000 life insurance in the 
Equitable Life, entered suit for his 
share of the accumulated surplus. The 
Equitable demurred on the ground 
that the claimant had no reason for 
the action entered, which was sustain- 
ed by the Circuit Court. Under the 
ruling of the Court of Appeals the 
Equitable Life will be compelled to 
make answer in the suit. 





MODEL INSURANCE LAWS. 
National Legislators in no Apparent 
Hurry to Take Up the Matter. 





A model code of insurance laws for 
the District of Columbia, seems to 
be as far from becoming a reality as 
ever, according to those who are 
observing the situation closely. It 
was hoped that the Committee on Ju- 
diciary, having in charge the consider- 
ation of the Ames bill would have 
had something tangible to report. In- 
stead they merely submit a recommen- 
dation for a bill applicable to assess- 
ment life insurance companies with 
headquarters in Washington, or oper- 
ating there. 

President Roasevelt had recom- 
mended that as the time did not ap- 
pear opportune to inaugurate Federal 
supervision of insurance, a great deal 
might be accomplished by the enact- 
ment of a code of laws for the Dis- 
trict of Columbia which could be 
adopted by the various States, 





LEAVES NEW YORK LIFE. 


Boone Takes Five States For 
Capitol Life of Denver. 


Daniel 





Daniel Boone, inspector of agencies 
of the New York Life, with headquar- 
ters in this city, has resigned to be- 
come general manager of the Capitol 
Life of Denver, for five western States, 
with headquarters at Kansas City, 
Mo. He will have associated with 
him his brother, Howard C. Boone, 
formerly connected with the New York 
Life at that point. 

Mr. Boone is a well known life in- 
surance man. He is a brother of John 
T. Boone, president of the North Am- 
erican Life, of Newark, and it is ex- 
pected that under his management the 
Capitol Life will write a large amount 
of business in that territory. He 
leaves today to assume his new du- 
ties. 

J. E. Huddleston, an experienced in- 
surance man, has been appointed gen- 
eral agent of the Home Life for cen- 
tral Tennessee, with headquarters at 
Nashville, 





DOUBLES ITS CAPITAL. 


North American Life of Newark Votes 
Increase—Company Licensed 
in Six States. 

The North American Life of New- 
ark, N. J., has decided to increase its 
capital stock to $200,00. The 
pany was organized with a capital of 
$100,000, which was purchased by the 
incorporators at $150 per share, giving 
a surplus of $50,000. 
the Banking & Insurance Department, 
of New Jersey, having 
that the capital had been invested in 
bonds with a market value of $104,000, 
granted a license for the company to 
commence business. 

There were fifteen incorporators, all 
insurance men excepting the counsel 
for the company, and the _ original 
stock was over-subscribed to the ex- 
tent of $20,000. The board of directors 
have decided to accept these subscrip- 
tions and in addition issue $80,000 of 
stock at $200 per share, so that the 
company will have a working surplus 
of $140,000. 

In selling the new stock not more 
than 25 shares will be issued to any 
one person, and no commissions wil! 
be paid to any one in connection with 
the sale of stock. While the com- 
pany would welcome its policyholders 
becoming stockholders, no stock will 
‘be sold in conjunction with life insur- 
ance. 

In addition to being licensed in New 
Jersey, the North American has been 
granted permission to do business in 
Pennsylvania, Ohio, Illinois, Indiana 
and Missouri. As soon as possible, 
the company will open up in Maryland 
and all the Middle States. In our is- 
sue of January 10th will be found an 
extended account of the organization 
of the North American. 


com- 


On January 20, 


ascertained 


Lowest Expense Ratio For Thirty 
Years. 





The following figures present a sum- 
mary of the sixty-second annual report 
of the New York Life: Income, 1906, 
$100,902,179: assets, Dec. 31, 1906, 
$474,567,673; liabiliities, (N. Y. law), 
$412,504,339; new paid insurance, 1906, 
$167,936,294; insurance in force Dec. 
31, 1906, $2,029,605,718; number of 
policies in force, 993,630; paid policy- 
holders in 1906, $45,172,551; paid pol- 
icyholders in 62 years, $540,579,437. 

The dividends to policyholders de- 
clared for payment during 1907 ex- 
ceed in the aggregate $6,000,000. To- 
tal dividends paid since organization, 
over. $89,000,000. The average inter- 
est earnings for 1906 was 41-2 per 
cent. on the ledger assets. The ratio 
of expense to income was the lowest 
of any year since 1880. 

If there is any one thing more im- 
pressive than ancther in connection 
with these figures it is the vastness 
of the institution, and hence the need 
of an experienced, capable and trust- 
worthy management. The’ results 
achieved during the past year clear- 
ly indicate the company to be in good 
hands and speak well for the future 
benefits to policyholders. The present 
Officers should be given a chance, un- 
tramelled by outside interference, to 
secure the advantages of the changes 
which have been made. 





State Life Officers Resign. 


Announcement is made that Andrew 
M. Sweeney, president, and Samue! 
Quinn, vice president of the State Life 
of Indiana, resigned at a meeting of 
the board of directors held on Tues- 
day, and the resignations were ac- 
cepted. It will be recalled that they 
were charged with having received a 
commission of $25,000 each at the 
time the State Life building was pur- 
chased. This accusation they deny, 


and request the directors to enter suit 
for recovery in order that the truth or 
falsity of the charges may be estab- 
lished in a court of justice. 


GAGE E. TARBELL RESIGNS. 


Leaves Equitable Life For Presidency 
of Real Estate Corporation. 


Strange, but yet true, the announce. 
ment of the resignation of Gage E. 


Tarbell, vice-president of the Bquit- 
able Life of New York, caused but 
little surprise to the insurance fra 


ternity of this city. There were few 
who believed that he wwould remain 
in the business under new conditions. 
Mr. Tarbell announces that he has 
been tendered, and has accepted, the 
presidency of a large real estate cor- 
poration on terms so flattering that 
he could not refuse. This position he 
will assume on March 1, when he sev- 
ers connection with the Equitable 
Life. In speaking of the possibilities 
in his new occupation Mr. Tarbell 
Says: 

“The city is now growing at the 
rate of 350,000 per year, and in the 
next ten years iwill grow, I believe, at 
the rate of 500,000 a year. This means 
abundant opportunity for the develop- 
ment of new residential sections.” 

It will thus be seen that he carries 
into the new position the optimistic, 
enthusiastic attitude characteristic 
of him in his life insurance work. 


COMPANIES NEW CAREER. 


(Continued from page 1.) 


wards economy contributes its share 
towards making surrenders. How- 
ever, a surrender on correct price, as 
established by the National, yields the 
desired result, and the parties most 
interested must determine the wisdom 


of the action. The company is a 
trustee, not a guardian. 
Lapses: 3y this term We mean pol- 


icies allowed to lapse before any cash 
value has accrued. They come from 
change of circumstances, change of 
mind, poverty, advice of meddling 
friends, and the frequent attacks and 
misrepresentations of rivals, who, in 
seeking for patronage, do not hesitate 
to undermine established connections. 
These occur with extraordi- 
nary frequency, and are a source of 
much annoyance to the management, 
because the management cannot con- 
ceive how any one can thoughtlessly, 
or without good reason, give up good 
savings and protection. 


lapses 


These lapses are unexplainable, ex- 
cept on the theory that the company 
is weak and fails to satisfy, or that 
mankind is fickle, or poor. The com- 
pany, this company, the National, is 
all right. It should, and does, satisfy 
all who dig and probe and find out 
Some men are fickle, some poor, and 
both fickle and poor; but this 
We can say, those who stick to their 
insurance policy will cease to be 
fickle, and will not be so poor with 
insurance as they would be without 
it. 

If this new membership can be ob- 
tained with cost of solicitation 
and proves to be persistent and loyal 
to its own interests, the problem is 
settled, and the National, which in 
any event wil] surely discharge every 
one of its obligations, will continue 
to grow in strength and usefulness to 
an increasing membership, as always 
heretofore, reducing the costs of in- 
surance and anticipating in its prac- 
tice any new form of protective ser- 
vice which the demands and circum- 
stances of society May require. 


some 


less 


Examining the Fidelity and Deposit. 
An examination of the Fidelity and 
Deposit Company, of Baltimore, is be- 
ing conducted by representatives of 
the New York Insurance Department. 





ADDITIONAL FORMS RECEIVED. 
Superintendent Kelsey Refuses to 
Grant Special Life Policies Re- 
quested By Companies. 


New York insurance companies re- 


ceived addit‘onal policy forms from 
the state department during the past 
week. The only forms granted which 
have not been issued are the “Last 
Survivor Annuity” and “Pure Endow- 
ment.” 

In our issue oO st we we men- 
tioned the ranti ) additional 


forms by the departm enumerat 


ing same, but thus far no special forms 
requested by various companies have 
been allowed. The sub-Standard pol- 


icy put forward by the New York Lite 


LvLE generally, 





Was deemed as app 
and not to this company only 





A circulay letter jssued during the 
past week by Superintendent Kelsey 
contained the following “Several of 
the proposed forms were upon con- 
sideration bel ve Of a char- 
acter includ: the standard 
forms prescri \ statute, and 
others were so evidently not in har 
mony with the spirit of the insurance 
laws that the iperintendent of in 
surance te.t that he Wa without pow 
er to approve or modit the same 
and authorize their use as additional 
forms of policies.’ 

This is taken as an indication that 
the proposals of individual companies 
for special forms peculiar to their own 
institution, have een rejected and 
that the writings of New York stat 
companies will have to confined to 
the four forms o na rovided fot 
and the following l Temporat 
Deferred, Last Sut or, and Surv 
orship Annuities Pure and Paid-up 
Endowments; Ordinary Joint 
Pa‘d-up Life; Yearly Renew 
and Sub-Standard Forms of Ord 





Life, Limited Paymet Life 
dowment 
NEW YORK LIFE, 
President Orr Reviews Its Financial 
Cond'tion—His Connection With 
Company Will be Short. 


One of the eviden oO changed 
conditions in life insurance ma 
found in the delay of tl uublication 
of the annua! statement of the New 
York Lif When the vast amount 
of detail required the various Sta 
departments ‘is taken into nsidera- 
tion it is reall surprising that com 
panies can keep within the til limit 
for filing their repor 

4 circula etter Alexan 
der E, On } det ( the New 
York Life to the pe vholders of the 
company during e pa wee re 
views at some engtn it Management 
and financial condition He declares 
that the ompany ; economicall 
managed and d } report that 
policyholders’ money Was used in the 
recent erection campaigns stati 
that to the S oO his nowledge 
“not one dollar oO olicevholders’ 
mone Was Improper nt 

In speaking of the financial stat 
ment he call ttention to t heavy 
shrinkage of ond values, notwith 
standing hich t} col iss 
increased nearly $59,000,000 during 
1906 and ¢ ex Oo ove! 
liabilities $10,000,000. He calls atten- 
tion to the great reduced expenses 
ef the compa! ind closes his letter 
with the following ‘If my wishes 
are OvUS¢é ved ind | thin the wi! 
be, my conn oO \ t} compan 
in anv official capacity w e short.” 

To Reduce Expenses. 

With a view to reducing xpens 
and keeping i new busine within 
the limits prescribed b the Arm- 


strong legislation 


Insurance Company has 
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of the 200 branch offices which it 
heretofore maintained in various parts 
of the country. 





FRAUDULENT USE OF MAILS. 
Officers and Directors of American 
Reserve Bond Company Indict- 
ed on Serious Charge. 

In the United States District Court 
at St. Louis on Tuesday of this week, 
indictments were returned against 
Moses Greenwood, Jr., William J. Ell- 
edge, Dod G. Gibson, Henry C. Snyder, 
A. Smith Bowman, Robert L. Maupin, 
W. J. Kress, F. J. Lunbeck and S. P. 
Warren, officers and directors in the 
American Bond Reserve Company, of 
Chicago, and the companies merged 
into it, the North American Invest- 
ment Company of St. Louis, the Col- 
onial Security Company of St. Louis, 
and the Southern Mutual Bond and 
Investment Company of Lexington, 
Ky., on a charge of using the mails 

in a scheme to defraud. 





John Hancock Directors Re-Elected. 


Some three hundred policyholders, 
representing both the ordinary and 
industrial branches, attended the an- 
nual election of the John Hancock 
Mutual Life Monday. The meeting 
passed off quietly, Roland O. Lamb, 
Arnold A. Rand and John Carr being 
re-elected directors for three years. 
The following committee of policy- 
holders was elected to examine the 
company during 1908: Mortimer B. 
Mason, Boston; Charles W. Kotcher, 
Detroit; Wm. M. Ivins, New York city. 

The report of the company shows 
that it wrote insurance during 1906 as 
follows: Ordinary branch, $43,317,- 
000; industrial branch, $54.505,000. 
The ordinary insurance in force De- 
ember 31, 1906 was $173,707,000, an 
increase of $23,860,000 over last year. 
The industria] insurance in force at 
the end of the year was $263,147,000, 
an increase of $17,580,000 over last 
veal 


Honored at Home. 

The 27th annual statement of the 
Zankers’ Life of Des Moines shows 
larger gains in insurance in force aud 
accumulated assets than that of any 
previous year. The new business for 
1906 was $51,000,000—an increase of 
$7,500,000 as compared with the prev 
ious year. The total insurance in 
force is $291,740,000, of which about 
$50,000,000 is carried by Iowans. “ Its 
assets are now $10,282.181—an_in- 
crease of $1,505,988. The guarantee 
deposits are $5,344,551. The total pay- 
ments to beneficiaries during 1906 ag- 
gregated $1,709,000, and the total since 
organization $13,452,513. The com- 
pany has enjoyed an exceptionally 
low death rate, due to careful selec- 


tion of risks. 





National Life Agents Meet. 


An enthusiastic meeting of the 
Massachusetts agents of the National 
Life Insurance Company, of Montpe- 
lier, was held in Boston, Thursday 
of last week, President Joseph A. De- 
Boer being present and delivering an 
address. The greatest interest pre- 
vailed, and all the agents felt that 
the company under the reduced com- 
mission scale Was in a splendid posi- 
tion to compete for new business. 
Director Olmstead Sails for Europe. 

Geo. H. Olmstead, of Cleveland, O., 
who was recently elected a director 
of the National Life, sailed from New 
York last week for a European trip. 


Last year the water supply service 
at Newton, N. J., was extended 600 
feet and further extensions are likely 
to be made this year. 


SYSTEM IN SOLICITING. 





Practical and Successful Field Man 
Discusses Methods Used in 
His Work. 





[The subjoined article was written 
by C. A. Foehl of the Pittsburg agency 
of the Prudential Insurance Company 
who has secured at least one applica- 
tion per week for 134 successive 
weeks, covering insurance aggregat- 
ing nearly $800,000. Mr. Foehl is not 
a theorist nor a sporadic writer of 
life insurance. He has demonstrated 
by practical, systematic effort how re- 
sults may be achieved and we give 
his views for the benefit of other field 
men.—Ed. ] 

System in an office, or in any line 
of business, requires systematic at- 
tention. The most elaborate system 
is absolutely useless, and often ex- 
pensive, unless intelligently handled 
and systematized. So, in the use of a 
card-index system in our business, or 
other forms of planning in advance 
of each day’s work, the Agent must 
place this data in an intelligent and 
painstaking manner. If haphazard so- 
liciting for Life Insurance can be made 
successful, the adoption of system to 
the work will increase its remunerative 
features many fold. Many Life Insur- 
ance solicitors do not make headway 
because they do not know what to 
do, or how to do it. Many trust to 
luck, others trust to nothing. Time 
is lost when a man has not definitely 
in his mind certain things to accomp. 
lish, and has not the proper system 
at hand to carry out his work. In 
Life Insurance, as in all other pur- 
suits, a hit, or miss policy, is unsuc- 
cessful. Speed and Action mean care- 
ful preparation, and a well designed 


campaign. There should be a certain 
amount of work to accomplish every 
day. 


Field Is the World. 


The one essential in making a suc- 
cess in Life Insurance, as in a host 
of other businesses is, concentration. 
Economy in the expenditure of time is 
essential if the Agent wishes to reap 
the greatest reward. Concentrate your 
efforts, don’t hasten from one town to 
another; don’t rush from one end of 
the city to the other. Every wage 
earner, every person whose time has 
a money value, is a prospect, and 
should have your explanation of the 
merits of your policy of insurance, and 
your work is not done properly until 
every insurable risk has been per- 
sonally interviewed in the particular 
locality in which you are soliciting, 
and all are given an opportunity to 
obtain the needed protection for those 
dependent upon them. In our busi- 
ness, time is our most valuable asset 
—consequently when we waste our 
time, We are wasting our own money. 
The secret in making a success of 
soliciting Life Insurance, is the get- 
ting of prospects. The field for pros- 
pects for the Life Insurance man, is 
the world. Every man who is able to 
pass a sat’sfactory examination is a 
prospect, and should be solicited. The 
Life Insurance man should not have 
merely enough prospects for a single 
day, but should have so many that 
they will keep him constantly on the 
go, and shou'd always feel that he 
has more people to see than time to 
see them. No matter how busy you 
are writ ng applications, be constant- 
ly on the lookout for new prospects; 
but after you get the prospects, you 
must keep tab on them in some sys- 





Twenty-seventh Annual State ment of the Condition of the 


Bankers Life Association 


OF DES MOINES. 
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Assets, December 31, 1906. 

Seats ene: waite <p NAes” sacdeid eats $7,816,959.03 

295,770.00 
43,000.00 

owas 1,000.00 

PP ee ae Eo ee Eg 1,397,244.31 

384,751.26 


First Mortgage Loans on Real Estate 
a | reer rrr 


Bonds and Other Securities, 


Guarantee Notes Not Yet Due ...... 
Cash in Banks and Treasury 


Total Ledger Assets ........... . 


oo ae” ee eee 


ed and Not Proven ............ 


Total Resources ........ 


Assessments Payable in January, 1907, to Cover Losses Report- 





Liabilities, December 31, 1906. 


Death Claims, Proven and Unpaid..... 


Death Claims Not Proven .......... 


Trust Funds, Deposits and Advance Payments ...... ........ 
Accounts Due and Payable in January, 
Balance Resources to Protect Contracts ............ 


| ar nr 


Funds and 


OC ree 


None 
dieecis hk eel $ 136,168.00 
16,083.52 
4,715.40 
Py er tee 10,125,214.59 





ee ee rT . .$10,282,181.51 


Increases, 1906. 
Securities Deposited with State Department ....... 
Guarantee Fund pledged by members for payment of calls 


iia $ 8,081,537.48 
5,344,551.00 


Reserve Fund pledged for payment of losses in excess of 1 per 


cent. per annum of membership 


Insurance in Force January 1, 1907... 
Death Claims Paid During 1906 ..... 
Guaranteed Deposits Returned During 1906 .......... ........ 
Total Paid to Beneficiaries Since Organization .......... 


Death Rate Per Thousand in 1906 .. 


4,077,343.95 


ee ee ee eee Ce 291,748,000.00 


1,674,720.05 
34,224.00 
13,452,313.50 


Se ree Prey oe 6.27 


Cost of Insurance .Per Thousand at Age of 40 in 1906 (other 


ages in proportion) 


Increase in Insurance in Force During 
Increase in Guarantee Fund During 1906 ....... ........... 
Increase in Reserve Fund During 1906 
Depository Banks Appointed ........ 


Te ee ee ee 10.00 


IE incites oes gies dn sash’, Sader ado 37,578 ,000.00 


668 281.00 
579,992.06 
7,504 


OFFICERS. 


Edward A. Temple, Pres. 
Simon Casady, Treas. 

Dr. F. J. Will, Med. Director 
H. 'S. Nollen, Secretary 
yeorge Kuhns, Field Mgr. 


E. E. Clark, Vice Pres. 


M. Barle, General Counsel. 


P. M. Casady, Ass’t Treas. 
J. M. Bachtell, Aud. & Asst. Sec. 























February 14, 1907. 


tematic way, and follow them up in 
an intelligent manner. 
Uses Card-index System. 

A number of systems are in vogue, 
and it matters not what system an 
Agent may adopt so long as he will 
lay out a certain plan and work it 
out to the best of his ability. The 
system which I adopted when enter- 
ing the Life Insurance business, is a 
simple one, and is the card-index-sys- 
tem. I used a card 3x5 inches, giving 
all the information possible regard- 
ing the prospect, such as name, ad- 
dress, age, occupation, title, amount 
of insurance carried, married or 
single, date of birth, plan proposed, 
amount, and other data, that may be 
useful when the time arrives for see- 
ing the prospect. It should be borne 
in mnd that an agent cannot have 
too much information, for it is of 
great assistance when he comes in 
direct contact with the prospect, and 
is called upon to judge of the con- 
tract best suited to his requirements 
Each evening I fill out a card for each 
new prospect, and is called upon to 
judge of the contract best suited to 
his requirements. Each evening I 
fill out a card for each new prospect, 
and file them in my index, by days 
and months, at such a time when 1 
think it advisable to call and see the 
prospect again. In my opinion, the 
best way in which to outline a day’s 
work, is to do it at the end of the 
preceding day. By mapping out the 
follow.ng day’s campaign you give 
yourself the benefit of the evening 
before in which to figure out any 
especially knotty prospects. I have 
often found that by knowing exactly 
what I was going to do the following 
day, I could plan even after I had re- 
tired, and in a great many cases found 
it helpful. This system, like all good 
things, may be overdone. A certain 
amount of it is absolutely necessary 
for every successful Life Insurance 
Agent, but some danger lies in his 
devoting too much time to the system 
in the office and not have enough time 
left to go out and see a necessary 
number of people each day, and for 
this reason I make out my prospect 
cards at home in the evening, and 
outline the next day’s work at the 
same time. In using this card-index 
system it enables me to know upon 
whom I shall call—gives me al] the 
information about each prospect and 
I try to plan just about how I shall 
make each interview. 

Follow-Up Method. 

It is a good plan to keep a record 
on the cards of each time you call 
upon your prospects, so as to enable 
you to tell just how long a time has 
elapsed since you saw him. It is not 
only necessary to keep a tab on your 
prospects, but it is just as important 
to follow up your policy holders, and 
by all means see them just before 
the change of age, in view of increas- 
ing their insurance. It is also im- 
portant to watch their marriages, 
changes in their business, and many 
other reasons that I might mention, 
in view of getting their name on the 
dotted line for an additional amount. 
In following up this card-system, you 
should consider the prospect in the 
matter of the most convenient time 
that he may be seen. If he is a man- 
ufacturer, and a certain day of the 
week is his busy day at his plant, it 
is folly for the agent to place a fol- 
low-up card on that prospect on that 
particular day of the week. The bus- 
iness of the various prospects should 
be considered, from both the day of 
the week and the day of the month— 
take for example a bookkeeper, or bill- 
ing clerk, it would not be advisable 
to call on such prospects on the last 
day of the month, as this class of 
prospects are handled to better ad- 
vantage in the middle of the month, 
and usually in the middle of the week, 
rather than on Monday, when mails 
are usually heavy, or on Saturday. 
when pay-rolls demand attention, 








CHANGES IN BANKERS SURETY. 





Harvey Succeeds Goulder as Presi- 
dent of Cleveland Company. 





A new era of life and in all likeli- 
hood a far more prosperous one than 
that hertofore enjoyed was insured 
the Bankers Surety Company, of 
Cleveland, at its annual meeting held 
some days ago. The report for the 
year showed the corporation to have 
had assets on January 1, 1907, of 
$733,920.88, and a net surplus of $86, 
283.68; the latter item showing a 
gain over the previous twelve months 
of $42,000, secured after the deduction 
of $17,000 for deprecation in the value 
of securities, 

Harvey D. Goulder retired from the 
company’s presidency and was suc- 
ceeded by P. W. Harvey who has 
been the Bankers secretary and treas- 
ury for a short time past. Mr. Gould- 
er continues his association with the 
institution being chairman of its di- 
rectorate. 

Mr. Harvey is a man of vigor, pro- 
bity and shrewd business ability. He 
holds the confidence of the merchants 
and financiers of his home city to an 
unusual degree, and has already hre- 
gun the inauguration of plans that 
will make for the material upbuilding 
of the Bankers Surety. 

Mr. George H. Olmstead was elect 
ed first vice-president of the com- 
pany; William W. White, second vice- 
president, and M. A. Craig its secr>2- 
tary and treasurer. 








Leaves Philadelphia for Chicago. 





Philip F, Peck, for the past year or 
two manager at Philadelphia for the 
Metropolitan Surety Company, has ac- 
cepted the management of the surety 
department for Fred. S. James and 
Company, of Chicago. The firm is 
one of the most prominent in the fire 
insurance business in the entire coun- 
try. It also represents the American 
Bonding Company, of Baltimore. Mr. 
Peck is a young man of unusual abil- 
ity, tact and energy. He knows his 
business as few men do and Messrs. 
James and Company have displayed 
excellent judgment in securing his 
services. 








Settlement of Long Standing Case. 





In all probability the long standing 
case of the City of Chicago against 
the National Surety Company, as sure- 
ty for the defunct Star Construction 
Company, will likely ‘be settled very 
shortly, the Chicago authorities hav- 
ing agreed to compromise at $140,000. 
The Star Company had the contract 
for constructing the public sewer ser- 
vice at Chicago and failed to complete 
the work. The bond issued it by the 
National was granted under the previ- 
ous administration of the company. 





Joins Staff of Ocean Accident and 
Guarantee. 





William Bruce Mann, now of the 
Travelers’, will on March first become 
manager of the personal accident and 
health insurance branch of the Ocean 
Accident and Guarantee Corporation. 
Mr. Mann is an able underwriter and 
a bright business campaigner. 





U. S. Casualty Appointments. 





William B. Henderson, representa- 
tive of the National Life of Montpe- 
lier at Kansas City, Mo., has estab- 
lished an accident and health insur- 
ance department, and will represent 


CASUALTY AND 
SURETY HAPPENINGS 


THE EASTERN UNDERWRITER 


the United States Casualty Co. Clark 
W. Reese, who represented the latter 
company will associate with Mr. Hen 
derson as manager of the accident 
and health branch. The U. S. Casualty 
has also appointed Geo. W. Knapp as 
its representative for Minneapolis and 
vicinity. 








Fixing Surety Company Reserves. 


By the terms of a bil] offered in the 
Minnesota Legislature last week com- 
panies or associations transacting 
guarantee, surety or fidelity business 


in the State, have until June 1, 1998, 
in which to maintain reserves upon 


the basis of $1.50 for each $1,000 ot 


liability. 





The Man | 
That Sells 


The Insurance 


Should communicate with 
the Company that has 
no General Agents, the 


Pittsburgh Life and 
Trust Company, 


Pittsburgh Life Building, 
Sixth & Liberty Sts., Pittsburgh, Pa. 


Mutual Life 


Insurance Company 
of New York 


Under a New Management, 





With the standard policies and the 
safe-guards established by the law of 
New York—the 
enacted, 

With the company’s vast resources 


most exacting ever 





than 
the 


greater by many millions 


those of any other company in 


world—now closely invested in the 
most profitable securities consistent 
with safety, 

With an economy of management 
equalled by and excelled by none, 


maintains its place in the front rank 

held by it for sixty-four years as, 
The best dividend-paying company, 
The best company for policyholders, 
The best company for agents. 


Apply for ag€éncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y’ 


CLEAR POLICIES 
REASONABLE CONTRACTS. 


MPNHESE FACTS stand 





forth with deservin ALWAYS 
impor an inallUnion 
Mutual forms. ihe Po'!-| A PLACE 
icles are we. l-kKnown ‘oO = 
simplicity and plain- FOR 
ness; the Contracts, for] FAITHFUL 
sincerity and fairness in 
the treatment of agency WORKERS 


requirements, 


UNION MUTUAL LIFE INSURANCE C0., 


PORTLAND, MAINE, 





FRED. EK. RICHARD:, President. 
Epson 1). SCorIELD, Bupt., 
Write 18) Broadway. New York City 
either] THORNTON CHASE, Supt., 


84 Adams St., Chicago, Ill 


——_ -- ~oe — 


BERKSHIRE 


LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
James W. Heit, J 


Turo. M. A x, See 
Ros’t H. Daven 


retary. 
PORT, 


4es't. Sec’y. 


This Company, with its more than fifty years of 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 





commends itself both to policy-holder and agent. 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, 
DYER & FOSS, Managers. 


National Life 





Boston, Mass. 


Insurance Company 


OF MONTPELIER, VERMONT. 
Established in 1850. 


Operating in 44 States. 


SFI A. De Borr, Pre e li. M. CurterR. Treasurer 
AMES T. PHELI Vice-Pres \. B. Bisurr, Med. Director. 
AM B. Es 1\ Pre Cc, E. Mounron, Actuary 
OSMAN D. CLA Secretar F. A. HowLanp, Counsel. 
This Company held January I, 1906, and gained 
during the past decade: 

ASSETS $34,519,093.04 Gain, 184% 
SURPLUS, 3,821,752.51 Gain, 165% 
NSURANCE 45,.480,904.00 Gain, 109% 





Sells the Best and Most Modern in Life, 
Term, Endowment and Annuity In- 
surance. 











+ 
JAMES T. PHELPS & CO., State Agents, 


159 Devonshire St 





METROPOLITAN 


Life Insurance Co. 
(Incorporated by the State of New York) 


«The Leading Industrial 
Insurance Company in 


” 


America 





AGENTS WANTED 








Any hones 1 industri 
( mat vho is W g to begin a 
the bottom and acq ¢ 1 complete 
know dge ¢ t} det: s oO the busi 
ness by diligent study and practical 
experience, cal lemon iting his 
capacity, establish his cla » the 
highest position in he field It is 
within his certain reach The oppor- 
tunities for merited advancement are 
unlimited All needed explanations 
will be furnished upon application to 
the Company's Superintendents in 
any of the principal ci or to the 
Home Office, No. 1 Madison Avenue, 


New York City. 


BOSTON, MASS, 
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TO THE POLICY-HOLDERS OF THE 


NEW-YORK LIFE 


INSURANCE CO. AND THE INSURING PUBLIC. 





In order that you may know directly and _ officially the condi- 
tion of the Company at the close of 1906, the following facts are 
submitted for your information : 


During the year the Company received— 


From Policy-holders,........ $82,368, 736.80 
From interest on investments 
and miscellaneous profits, 18,533,441.91 
edie eretneiouviaees $100,902,178.71 
During the year the Company paid in Death Claims 21,525,407.09 
To living policy-holders, for matured Endowments, 
dividends, surrender values, etce., 23,446,011.00 
Total direct benefits to policy-holders, 44,971,418.00 
During the year the legal reserve for the protection 
of policy-holders increased 29,559, 897.00 
And the Company loaned to about 75,000 policy-holders, on 
the sole security of their policies, at 5 per cent. interest 21,571, 734.00 


During 1906 the policy-holders received— 
In Direct Benefits, and in Cash Loans, the sum of $66,543,152, 
which was more than 


93 per cent. of the Income of the Year, 

after setting aside the sum required by law to meet its future obli- 
gations, 

The dividends to policy-holders in 1907 will be over $6,000,000 

The Investments of the year were chiefly in bonds, real estate 
mortgages, and policy loans. 

There was a material increase in the rate of interest earned 
on real estate owned, 

The investment of the year in real estate mortgages was the 
largest in many years, 

All real estate mortgages are first liens based on our appraisals. 

In a list of bonds whose par value is $346,945,919.00, 


NOT A DOLLAR OF INTEREST WAS IN 
DEFAULT AT THE CLOSE OF THE YEAR. 
‘The Company’s mortality rate was lower in 1906 than in 1905 
The Ratio ot Expenses to Premium Income 
Was 5 per cent. less than in 1905. 

The year 1906 wasa period of trial. It was calculated to 
test the quality of every company. The New York Life Insurance 
Company begins a new year with repeatad and conclusive evidence 
of strength and with increasing ability to do for its membership 
what its policy contracts call for, 

A detailed statement, showing the condiiion of the Company 
as of December 31, 1906, and the transactions of the year, will be 
mailed on request, 

(By order of the Board of Trustees.) 
ALEXANDER E. ORR, President. 











February 14, 1907. 
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NORWICH & LONDON ACCIDENT. 





A. B. Cilley Secures Winant Van 
Winkle as Assistant United 
States Manager, 





Winant Van Winkle, assistant man- 
of the personal accident and 

department of the United 
States Casualty Company has been 
appointed assistant United States 
manager of the Norwich and London 
Accident Insurance Association of 
England which recently entered this 
country for business, and making its 
principal office at. Boston. 

Mr. Van Winkle is a 
young man who has done well in the 
personal accident and health insur- 
ance business. After graduating from 
Rutgers College in 1900, he studied 
law and wrote accident insurance as 
a side line. In a contest between the 
Metropolitan agents of the United 
States Casualty for December of that 
year he took second prize. His stud- 
ies prevented him from devoting much 
time to the insurance business during 
the first four months of 1901, but 
about May ist of that year he accept- 
ed a position with the United States 
Casualty and was consigned to special 
work on the road. 

For about a year and a half he was 
engaged appointing agents, writing in- 
surance and adjusting claims. 

He was then called to the Metro- 
politan field for three months prepara- 
tory to being assigned special inside 
work. Subsequently he was appoint- 
ed assistant to Leslie D. York, man- 
ager of the personal accident and 
health department which position he 
held until he accepted the important 
post he left on Monday to assume. 
He is a capable young man and the 
experience gained in seven years’ ser- 
vice with a company like the United 
States Casualty will stand him to 
good purpose. 

The Norwich & London Accident 
Insurance Association will be under 
the management in this country of 
A. B. Cilley, of Boston, well known 
in the Eastern and New England field. 
It will be the oldest accident insur- 
ance organization transacting busi- 
ness in this country, having been or- 
ganized in 1856—in fact it is the sec- 
ond oldest accident insurance organi- 
zation in the world. It has a capital 
of $500,000 and assets of $2,500,000. 
In England the company writes acci- 
dent, health, liability, plate glass, 
burglary and fidelity insurance, but 
for the present its operations will be 
confined to accident and health in- 
surance on this side, gradually extend- 
ing to other departments. 

While no definite statement has 
been made as to territory which will 
be covered it is quite likely that the 
Norwich & London will not go farther 
west than Illinois for some time. 


ager 
health 


progressive 





Execute $8,000,000 Surety Bond. 

A bond of $8,000,000 was lately is- 
sued to the executors of the estate of 
the late Winfield Scott Stratton, of 
Colorado Springs, a multi-millionaire 
and long prominent in business affairs 
throughout the Rocky Mountain re- 
gion. ‘The bond mwas executed by the 
American Surety, American Bonding, 
Fidelity and Deposit and the United 
States Fidelity and Guaranty compan- 
ies, each becoming liable in the sum 
of $2,000,000. 





Tomlins Lands a Defaulter. 





W. M. Tomlins, Jr., president of the 
Empire State Surety Company, aided 
very materially in effecting the cap- 
ture and return to New York from 
Virginia last Thursday of How- 
ard M. Shaw, wanted for. the 
embezzlement, in November, 1906, of 
‘$9,700 from the Jenkins Trust Com- 


pany, of Brooklyn, of which he was 
assistant secretary. When, last elec- 
tion day, Shaw left town, his em- 
ployers discovered a heavy shortage 
in his accounts. Detectives employed 
by the Empire State Surety Company 
made search for him locating their 
man some days ago at Crillet Hill, 
Va., where he was living under an 
assumed name. Persuaded by Presi- 
dent Tomlins, the fugitive agreed to 
waive extradition and came back to 
New York with his captors. 





NEW J=ZRSEY FACTORY LOSSES. 
Chief Garrison Recommends Statute 
Providing for Direct Employ- 
ers’ Liability. 

The factory fire record of New Jer- 
sey for the year 1906, as compiled Dy 
the State Bureau of Statistics, shows 
losses of $1,712,125, with insurance of 
$450,000, or approximately twenty-five 
per cent. 

The Bureau also reports that 1,274 
workmen were injured in factories in 
1906 and 269 died as the result of in- 
juries. Railroad trainmen, classed as 
usual risks, showed the largest per- 
centage of deaths to accidents, 35.3 
per cent. Trolley car employes came 
next with 28.6 per cent. deaths to ac- 
cidents. Machine shop employes show- 
ed 6.3 per cent. of deaths to accidents, 
the smallest percentage in the classi- 
fied lists. 

Chief Winton C. Garrison, of the 
Bureau of Statistics, in view of the 
showing of accidents among factory 
employes, says: 

“These facts would seem to furnish 
a very reasonable basis for the grow- 
ing sentiment in favor of revising the 
present law on the subject of the re- 
lations of master and servant and re- 
stating its principles in the form of a 
statute providing for direct employers’ 
liability, providing reasonably prompt 
compensation to workmen or their 
families for loss of life or for injuries 
of a disabling nature.” 








BONDED FOR $2,000,000. 


W. J. Oliver, Seeking Panama Canal 
Construction Contract, Secures 
Strong Sureties. 





Accompanying the proposal of Will- 
iam J. Oliver for constructing the 
Panama cana] for the United States 


government, was a surety bond of 
$2,000,000. The indemnity, handled 


by George T. Park, of Philadelphia, 
general agent in that city and Wash- 
ington for the Title Guaranty and 
Surety Company, was furnished as fol- 
lows: Keystone Bonding Company, 
Philadelphia, $500,000; Fidelity and 
Deposit Company, Baltimore, $400,- 
000; Title Guaranty and Surety Com- 
pany, Scranton, $200,000; People’s 
Surety Company, Brooklyn, $200,000; 
United Surety Company, Baltimore, 
$200,000; Bankers’ Surety Company, 
Cleveland, $200,000; Federal Union 
Surety Company, Indianapolis, $100,- 
000; Empire State Surety Company, 
New York, $200,000. 


In Charge of New York Office. 








Paul Rutherford is the home office 
representative of the Keystone Bond- 
ing Company, of Philadelphia, at the 
Corporation’s branch in New York 
city. The company has not yet re- 
ceived its license to operate in the 
Empire State. 





Would Like Accounts Audited. 





Current report has it that an import- 
ant element in -the direetorate of a 
Baltimore surety company is anxious 
that an independent audit of the con- 
cerns be made by competent account- 
ants. 
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SURETIES NOT LIABLE. 





Cannot Be Held For Loss Sustained 
Through Non-Official Act Per- 
formed By Principal, 


In passing upon the case of H. B. 
Rice against E. H. individu- 
Achenbach and Albert 


executors of the 


Vasmer 
ally and John 
Kuhn, 
estate of E. F. 
official 


independent 
sureties 
H. Vas- 
judge, 
Fifty- 
Hous- 


point 


Schmidt, as 
upon the bond on E. 
acting as 


Hamblen, of the 


mer, while 
Judge W. P. 
eighth District Court, sitting at 


county 


ton, Texas, recently, decided a 


of no little interest to surety under- 
writers. 

The suit, which was brought by H. 
B. Rice, individually and not as admin- 
istrator of the estate of William M. 
Rice, the plaintiff sought to recover 
$1,880.84, alleged to have been paid 
the defendant Vasmer after he retired 
from office, as fees claimed to have 
been earned by him from the William 
M. Rice estate while acting in the ca- 
pacity of county judge and judge of the 
probate court. These fees were charg- 
ed up but when the report was pre- 
sented to the court for approval were 
disallowed, and the plaintiff, H. B. 
Rice, compelled to personally assume 
responsibility, for the amount, hence 
his action to recover from Judge Vas- 
mer and the latter’s bondsmen. The 
bondsmen answered by contending 
that they could not be held liable for 
money which did not come into the 
hands of Judge Vasmer during the 
lawful discharge of his function as 
probate judge. Judge Vasmer held, 
although not admitting that he receiv- 
ed the money, that the statute of limi- 
tation served as a bar to recovery. His 
exception was unheld. 

Judge Hamblen decided 
sureties upon an oOfficial’s bond were 
not liable for the acts of an officer 
when such party was acting outside 
his official duties. 


that the 





Coming Down Town. 


Once the new Trinity Building, 
Broadway and Cedar street, New 
York, be completed, which it is ex- 


pected will be about May 1, the Na- 
tional Surety Company will occupy ex- 
tensive quarters therein, removing 
from its present location at 346 Broad- 
way. When the change be made the 
branch office of the National at 64 
Liberty street, will be transferred to 
the new address where suitable 
has been reserved for it. 


space 


Interior Department Falls Into Line. 





Following the example of the re- 
spective secretaries of the Treasury, 
War, Postoffice and Department of 
Commerce and Labor, Secretary of 
the Interior Hitchcock has now de- 
creed that the indemnity of any sure- 
ty company be not accepted beyond 
ten per cent. of its capital and net 
surplus upon an individual] bond, 
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OR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover 
Agents Wanted. 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 





The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 
John J. Caullet, President, 


David McClure, First V.-P. & Gen’l 
Counsel, 

Andrew T. Sullivan, Second Vice- 
President, 

Frank A. Condon, Third Vice-Pres, & 
Treasurer, 


M. Joseph McCloskey, Secretary. 
G. E. Hart, Walter C. McClure, Asst. 
Secretaries. 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Lines handled anywhere. 
connections at Lloyds, London. 


vndents solicited 


Excess 
Good 
Corres 


The Empire State 


Surety Company 
Capital - - - - $750,000 
Surplus -“* 127,202 


Surety and Fidelity Bonds, Liability, Burg- 
larv, Plate Glass, Boiler, Personal Accident 
and Health Insurance. 

William M. Tomlins, Jr., President 

Moses May, First Vice President 

Willard P. Reide, Second Vice President 

Daniel Stewart, Secretary 

New York Office, 34 Pine St. 
Brooklyn Office, 391 Fulton St. 














THE FRANKFORT 


MARINE, ACCIDENT and PLATE GLASS 


INSURANCE 


OF FRANKFORT-ON-THE-MAIN, 
SSTABLISHED is6s. 


nited States Department, 100 William Street, New York, N.Y 

RICHARD Dearie. Pree of national Park Bank 

STOTVESANT Fish, Diroctor Iilinain Cormrat iiaecot 

C. H. FRANKLIN, U.S. Mgr. and Attorney. 

STE any Neca eccaae cman, ners Goes 
Devonited Protection ct Pehevieiacs @* -S. $550,000.00 


Agents Wanted for Unoccupied Territory. 


CO. 


GERMANY. 


JNO. M. SMITH, Sec. U. S. Branch 
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Incorporated Under the Laws of Massachusetts, 


The Columbian 
National Life Insurance 
Company 


PERCY PARKER, President. 


FRANKLIN W. GANSE, 
Vice-President and Director of Agencies 


WILLIAM H. BROWN, Secretary. 





1860 6th Year 1906 


HOME LIFE 


Insurance Company of New York. 
GEORGE é. IDE, President. 


Assets, aaennaater >! Lsaeeittoe, $16, 457, 194.41 
Div -Endowment Fund 


iding 





BOSTON, MASS. ? 


Dividend-Endowment F run, Deferred Dividends) $1,453, ote 00 
7 225.00 | 


Contingent Fund 
Net Surplus 


Insurance in Force - + 79,775,340.00 


me L, fe supplied one of the marvels of t! he pe 





tugation— nee company without any ob vio scandals, 
N. Y. Trib 2-05, 
Mr. Hughes inquisition was not less searching than before, but 
the officere of the Ho yme Life Insurance Company apparently sur- 
vived it unscathed, .. Y, Herald, 12-12-05, 


Detail Statement furnished upon request. 
TAE 


MUTUAL 





FIRST 





Chertered in America. 


NEW ENGLAND MUTUAL The Provident Life 
LIFE INSURANCE COMPANY, °*? Trust Company 


BOSTON, MASS. 





1,208,400.47 | 


esent inves- | 


| 


t 
i 


Operates on a full 3 |-2 per cent. Reserve | 


under Massachusetts Law, and offers 
the very best possible security, with 
a safe, equitable contract. 





FINANCIAL STATEMENT. 
1,1906, $40,702,691.55 
Liabilities, - 36,600,270.95 





Assets, Jan. 


$ 4,102,420.60 


Surplus, - 


BENJ. F. STEVENS, President. 
ALFRED D. FOSTER, Vice-President 
D. F. APPEL, Secretary. 
WM. B. TURNER, Asst. Sec'y. 


SUN 


INSURANCE OFFICE 
OF LONDON. 


F( NDI 


I71C 
United States Branch: 
54 PINE STREET, NEW YORK. 
Western Department: 
171 LA SALLE ST., CHICAGO. 
Pacific Department: 


215 SANSOME ST., SAN FRANCISCO. 


THE STATE LIFE INSURANGE COMPANY 
INDIANAPOLIS, INDIANA 


SAMUEL QUINN, 
Pres, & Supt. of Agents. 


ANDREW M. SWEENEY, 


President. Vice- 


UNPARALLELED RECORD. 
Deposit with State of Indiana to Protect all Policyholders, $3,574,677. 
TO INSURANCE AGENTS —Examine the Life Annuity Competitive Contract 
An original method of securing a closer fraternity of interest 
It gives the Agent an opportunity to grow 


of this Company. 
between the Agent and the Company. 


with and share in the prosperity of this Company asit grows and prospers. 
ables the average agent to win a competency and become indepen dent. 

Write for particulars. The Company has desirable territory for capable men. 

Coaotracts direct with the home office. 


| The attention of Reliable pone in ‘alee 
'of desirable contracts is called to the 


JOHN HANCOCK 


MUTUAL LIFE INSURANCE COMPANY 


OF BOSTON 


S. H. RHODES, President. 

ROLAND O. LAMB, Vice-President. 

WALTON L. CROCKER, Secretary. 
None but the best forms of Life, Endowment, Term 
and Instalment Policies issued. See our Optional An- 
nuity Policy. Good Agency contracts to the right men. 

FRANCIS MARSH, 
Manager for Eastern Massachusetts, 

john Hancock Bldg. - a78 Devonshire St. 








(FIRED 


Union Assurance Society |! 


OF LONDON. 


Established A. D. 1714. 


| HALL & HENSHAW, U. S. Managers, 
35 PINE STREET, NEW YORK. 


UNE XCELLED IN 


Favorable [lortality 


- AND.. 


Economy of iene 


OF PHILADELPHIA. 


— 


Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends. 





Northern Assurance Co. 


OP LONDON, ENG. 


UNITED S* ATES STATEMENT AS OP JAN. 1, 1906 
Admitted Cash Assets ...... $3,814,971.58 
All Liabilities, including Reserves, . 2,442,212.49 


Net Surplus in United States - $1,372,759.09 
EASTERN AND SOUTHERN DEPARTMENTS 


38 Pine Street, New York 
MANAGE 
T. A. RALSTON, Sus-MAnaGerR 


TATE Mautuai Life 


...Assurance Company 


Worcester, Mass. 


Company’s Building ; : 


GEORGE W. BABR, 





INCORPORATED 1844, 





Financial Statement, Jan. 1, 1907. 
Assets i: $29,138,062.19 


C.ceeeIOR 4 6 eseene ses 26,318,347.00 
SURPLUS .... $2,819,715.19 
A. G. BULLOCK, President. 


H. M. WITTER, Secretary. 
BURTON H. WRIGHT. 


Sunt. of Avencie 


WILBUR 8. WYNN, 
Secretary and Actuary 


It 


THE EASTERN scien 


bs nenrd 14, 1907. 





l(Royal Bachan Assuranee 


OF LONDON, ENGLAND. 





ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW YORK. 


U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager. 














GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859, 
Cash Capital, - 


Assets, - - 
Net Surplus, - 


$ 1,000,000.00 
$6,835,785.78 
™ 889,660.92 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





YOUNG MEN—MAKE MONEY 


There are opportunities 
to represent a big, sound 
up-to-date Life Insur- 
ance Company in a prof- 
itable manner. 
Prudential representa- 
tivesmakemoney. They 
have most varied forms 
of policies and advan- 
tageous contracts with 
liberal commissions. 
The attention of young 
men, particularly young 
men starting in business 
is especially sought. 
Write for full informa- 
tion regarding these un- 
usual opportunities. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA. 
Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, Home Office, 
President. Newark, N. J. 





f rie? ; 
PRUDENTIAL ~ 


MAS THE 


7 STRENGTH OF, jt * 
GIBRALTAR 





$94,000,000 


Paid in Fire Losses 
in the United States alone during 


56 YEARS 
BY THE 


LIVERPOOL 
*“’ LONDON 
“° GLOBE 


Insurance Company. 











ASSETS U. S. BRANCH, 
$12,056,918. 
NET SURPLUS, 
$5,160,000. 


CONFLAGRATION PROOF. 
NEW YORK OFFICE, 45 WILLIAM ST. 








Commercial Union Assurance Company, 


(Limited) 


OF LONDON. 





PINE AND WILLIAM STREET ~- NEW YORK CITY. 





| 
j 
| 
| 








Managers Wanted 





IN 
Connecticut and New Jersey 
Address 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


Paid Up Capital 


$1,000,000.00: 








QUEEN 


Ins. Co. of America, 


NEW YORK. 





.. SVEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 





United States Branch 


29 and 31 LIBERTY ST. 


NEW YORK CITY 
MORRIS L, DUNCAN, United States Mgr. 





Samuel Gans, 


Leopo'd Gans, 
Pr: sident 


Vice Pres. & Gen’! Mgr. 


Samuel Gans Co. 
143-147 Franklin St., Re 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with C sh Guarantee. Our 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Cc Chica ago, 207 209 E. Madison St 


Inter-State Life 


Assurance Company 
Indianapolis, Ind. 





DB. B. DOVONGOG. 6c cskcicocs 
John T. Martindale, 
Vice-Pres, and Supt. of Agencies 
E. F. Eaton Sec’y and Treas. 
E. F, Hodges, M. D....Med. Director 
EXECUTIVE COMMITTEE: 
Thos. H. Spann. Chas. EB. Coffin. 
Cortland Van Camp. 
FINANCE COMMITTEE: 

M. B. Wilson, W. E. Kurtz. H. W. 
Moore, B. I. Fisher, A. A. Barnes. 
AUDITING COMMITTEB: 

W. BH. Kurtz; Rear-Admiral George 
Brown; Dr E. F. Hodges. 


President 








